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. make light work”’ 


CASH CAPITAL 
$6,000,000 


ORGANIZED 
1853 


LOCAL AGENTS 


WHEN YOU SERVE THE HOME OF NEW YORK 
THE HOME OF NEW YORK SERVES YOU! 


Simple, isn’t it? But a deal of truth of logic nevertheless. 

For an agent of THE HOME OF NEW YORK can not and need not do all the work 
himself. He isn’t the only motive power in a transaction that would otherwise be one- 
sided. 


THE HOME OF NEW YORK believes in the practical theory that ‘“‘many hands 
; which is why we add our own efforts to the activities of our.agents so 
that a co-ordination of both will result in increased production and profit for the two 


parties. 
INSURANCE 


THE HOME 'N8suRAXcE NEW YORK 


ELBRIDGE G. SNOW, President 





Aircraft, Automobile (Complete Cover in Combination Policy), Crop Investment, Earthquake, 
Explosion, Fire and Lightning, Flood, Hail, Marine (Inland and Ocean), Parcel Post, Profits 
and Commission, Registered Mail, Rents, Rental Values, Riot and Civil Commotion, Sprinkler 
Leakage, Tourists’ Baggage, Use and Occupancy, Windstorm. 
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THE PROVIDENT LIFE AND TRUST 
COMPANY OF PHILADELPHIA 


(Penna.) 


Provident agents are selling not only 
protection but satisfaction. 


The policy-holder who matures a Provi- 
dent Long Endowment is a center of 
Provident influence in his community. 


Protection + Thrift = Satisfaction. 





We have something to offer in the way 
of a general agency that is very attractive 
to find with an old, conservative life com- 
pany. It will pay anyone interested to in- 


vestigate. All communications confidential. 


Address Box 54, THE SPECTATOR, 
135 William Street, New York. 








The Fireman’s Fund 
is in the front rank 
in fire, marine and 
automobile insurance. 





ONLY RURAL OLD LINE 
COMPANY 


Low Participating rates; double indemnity insurance; shortest, 
cleanest policies in the world; complete protection disability clause. 


THE AGRICULTURAL LIFE INSURANCE 
COMPANY OF AMERICA 


FRANCIS F. McGINNIS, 
President, General Counsel and Founder 


We are writing at the rate of six millions a year and 

have a particalarly attractive proposition for men with 

clean records who can deliver the goods—as General, 
State or District Agents. 


WILLARD E KING, Vice-President and Manager of Agencies 
FRANKLIN A. BENSON, Secretary and Superintendent of Agents 


Home Office: BAY CITY, MICHIGAN 

















The Acid Test for Strength, 
Liberality, Service and Low Cost 


places 
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IrFeE INSURANCE COMPANY 


OF BOSTON MASSACHUSETTS 


high on the list 


CAPABLE AGENTS WANTED 
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SOUTHLAND 
LIFE INSURANCE 
COMPANY 


DALLAS, TEXAS 





Sones 


Insurance in Force 


Over $66,000,000.00 


HARRY L. SEAY, President 


LAWRENCE M. CATHLES, 
Vice President & Actuary 


P. N. THEVENET, Secretary 
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THE SPECTATOR 


Tue Spectator, established in 1868, is a weekly 
journal devoted to promoting the best interests of 
trustworthy insurance of all kinds. The subscription 
price for the United States, Canada and Mexico is 
Four dollars per annum, postage prepaid; to all for- 
eign countries in the Postal Union, Five Dollars. 


THE SPECTATOR COMPANY 
PUBLISHERS 
135 WiLLIAM STREET, NEw YorkK 


Arthur L. J. Smith 
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Harry W. Barnard 
Second Vice-President 
Loughton T. Smith 
Secretary 


Charlies H. Nicoll 
Vice-President 
Kobert W. Blake 
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Sholto D. Kirk Fred B. Humphrey 
Assistant Treasurer Assistant Secretary 
Telephone, Beekman 4600 (4 trunk lines) 
WESTERN DEPARTMENT 
Insurance Exchange, Chicago. Telephone, Wabash 531 


Sole Selling Agents in America for the publications 
of Charles & Edwin Layton of London, England. 
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N interesting article appeared last 
A Sunday in the New York Times 
purporting to show a “Way to Prevent 
Accidents.” The writer, who is chair- 
man of the Public Safety Section of the 
National Safety Council, advocates a 
campaign to gain public attention and 
public action for the cause of accident 
prevention, which would be similar to the 
campaign now being conducted by the 
National Board of Fire Underwriters in 
the interests of fire prevention. In other 
words he believes that concerted public 
action guided by a systematic plan of 
procedure would have an appreciable ef- 
fect in reducing the number of accidents. 
He bases these conclusions upon results 
obtained by local branches of his organ- 
ization in special campaigns conducted in 
towns where the National Safety Council 
was holding its meetings. These meetings 
have been held in St. Louts, Cleveland 
and Milwaukee, respectively, during the 
last 


ducted showed a remarkable decrease in 


three years. The campaigns con- 
casualties from corresponding weeks in 
previous “years. It must be taken into 
consideration that the methods used were 
strenuous, even more so than those fa- 
vored by the National Board Fire Preven- 
tion campaign. The article disparages the 
attempts of private enterprises, such as 
street car companies, to effect a reduc- 
tion in accidents, since each works pri- 
marily only in its own interest. The in- 
surance companies are, however, ulti- 
mately interested in all accidents, and as 
such are in a position to help to organize 
public sentiment for the prevention of 


them. It would be worthy of them 


to consider co-operating with the Na- 
tional Safety Council in such an effort. 


a a jarge umversity nearby the gift of 
an exceptional fund for dormitory 
erection of a 


purposes has led to the 


structure which will be unique in such ° 


types of buildings, and constitutes an im- 
portant addition to the architecture of the 
United States. Every effort has been 
made to introduce individuality, . not 
merely in the groups, but in the rooms 
themselves. This has extended to the ut- 
most details so that the panes of glass in 
the windows are not of the same kind. 
The application of the preceding to things 
of insurance interest is not apparent until 
it is stated that in carrying out this va- 

, some small panes 


were put in through which the sun makes 
a perfect focus, with the result that one 


riety in the glass idea, 


or two fires have originated therefrom. 
These panes, probably, will have to be 
changed, but it is interesting that this re- 
sult should have come about, and to 
architects and superintendents of con- 
struction. The danger outlined should 


be borne in mind and provided against. 


HE 


alice 


Insur- 
first 
quarter of a century of existence at its 


National Association of 
Agents completed its 


annual meeting in Des Moines last week. 
The convention was considered the most 
successful in its history, and the good 
werk of President Fred J. Cox was’ rec- 
ognized by his re-election. The sessions 
were attended by numerous company of- 
ficials, and the principal addresses and 
discussions related to such live topics as 
the competition of mutual companies, 
benk agencies, and the ownership of ex- 
pirations in casualty insurance. The Na- 
tional Association of Insurance Agents 
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has come to occupy an important place 
among the insurance organizations of the 
country, and the wise counsels which have 
prevailed, together with the closer co-op- 
eration between companies and agents 
which has been a feature of growing im- 
portance in recent years, have tended to 
greatly strengthen the association. 


N attempt has lately been made to, 
A in effect, convert the New York 
standard form of fire insurance policy 
into a valued policy, by means of a rider 
stipulating that the insurance upon cer- 
tain classes of goods should be upon the 
basis of an agreed value, regardless of 
the actual market value at the time of a 
possible loss. A prominent insurance 
man is quoted as expressing the belief 
that such an insurance would be unen- 
forceable, and that the granting of a val- 
ued policy rider to some classes of pol- 
icyholders, and not to others, would con- 
stitute a discrimination under the 
of New York. 
generally regarded as a temptation to 
arson, and as being contrary to public 
policy. Irrespective, therefore, of the 
possible illegality of such a clause as has 
been mentioned, it would appear to be 


law 
The valued policy is 


unwise for the insurance companies to 
concede its inclusion in any policy. If 
they are willing to write a valued policy 
form in New York, they could not log- 
valued 
policy laws in any part of the country. 
Consistency in opposition. to the valued 
policy, which is generally regarded as a 
that it 
should be opposed wherever and under 
whatever circumstances it may arise and 


ically oppose the enactment of 


dangerous contract, requires 


claim recognition. 


HE fire loss in Canada in September 
last aggregated $2,480,485, which 

is much more than is usual during that 
month, and which brings the total for 
the first three quarters of this year up 
to $18,747,308. 
by the Monetary Times, compare with 
totals for the full years 1919, 1918 and 
1917, respectively, as follows: $23,207,- 
647, $31,815,844 and $20,086,085. Deaths 
caused by fire in Canada in the first nine 
months of 1920 aggregated 165, against 


These figures, compiled 


225 in the entire year 1919, 241 in 1918, 
207 in 1917, 531 in 142 in 
1915. It is evident from the foregoing 


1916, and 


that the loss for the current year will in 
all probability be at least as high as usual. 
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CURRENT EVENTS IN LIFE INSURANCE 











NEW LIFE ASSOCIATION MAP 


Country Divided Into Twelve Membership 
Districts 

The National Association of Life Under- 
writers has announced a new division of the 
country into membership districts. In place of 
the former seven districts there will now be 
twelve, each as formerly being under the super- 
vision of an assistant to the president. 

The new districts are as follows: 

One, New England; 2, New York, New 
Jersey, Eastern Pennsylvania; 3, Delaware, 
Maryland, Virginia and Western Pennsylvania ; 
4, Illinois, Wisconsin, Michigan, Iowa; 5, 
North Dakota, South Dakota, Nebraska, Min- 
nesota; 6, West Virginia, Ohio, Indiana, Ken- 
tucky: 7, Kansas, Oklahoma, Missouri, Ar- 
kansas; 8, Texas, Louisiana, Mississippi, Ala- 
bama; 9, Tennessee, North Carolina, South 
Carolina, Florida; 10, Wyoming, Utah, Colo- 
rado, New Mexico: 11, California, Nevada, 
Arizona; 12, Washington, Oregon, Montana. 





Produces $15.26 in One Week 

The Colonial Life of Jersey City reports 
that all its production records were broken 
one week last month by Agent J. Ortlip of 
Norristown, who produced the sensational 
total of $15.26. This writing was made in 
company with Assistant Derro, resulting in a 
total writing of eighty-two applications upon 
which advance premiums were — collected 
amounting to $41.17. This writing was also 
in conjunction with the collection of Agent 
Ortlip’s debit, upon which a percentage of 162 
was collected for the week. This all around 
showing for the week’s work constitutes a 
record which will probably long stand in 
Norristown, and which should serve as an in- 
centive to other districts. 





Felix M. Locher Again First 

Felix M. Locher, district agent for the Pa- 
cific Mutual Life of Los Angeles at Visalia, 
Cal. has been advised by Vice-President D, M. 
Baker that, as of September 30, Mr. Locher 
stood first among over 1000 producers in the 
life department. This continues Mr. Locher’s 
record, for he has occupied first place all 
through 1919, and also thus far in 1920, and 
he hopes to be able to maintain that enviable 
position throughout the current year and there- 


after. 





Detroit Life Insurance Company 

Homer Guck, who was for many years editor 
of the Houghton Mining Gazette and more re- 
cently on the editorial staff of the Detroit 
Saturday Night, took a position on October I 
with the Detroit Life of Detroit, as assistant 
to the president, M. E. O’Brien. 

The Detroit Life has been under the direc- 
tion of a former copper country man, Mr. 
O'Brien, for the past nine years, and its suc- 


cess had been one of the features of life insur- 
ance progress in the United States. The com- 
pany to-day has developed to a point where it 
is carrying over $20,000,000 of insurance in 
force, and the gross assets on July 31 of this 
year, were $1,633,800. 

The acquisition of new business so far this 
year has been particularly remarkable, a total 
of $7,000,000 to date, which justifies a reason- 
able expectation of $10,000,000 by January I. 

The progress from $1,000,000 of insurance 
in force in I9II, to $20,000,000 at present is a 
pronounced tribute to the executive ability and 
sales capacity of Mr. O’Brien’s working force. 

The Detroit Life has confined its operations 
to date to Michigan, and a goodly proportion 
of this business has been written in the Upper 
Peninsula. 


Educating the Public 

A. H. Ortmeyer, district agent at FEvans- 
ville, Ind., for the Northwestern Mutual Life 
of Milwaukee, has been co-operating with a 
local newspaper, “The Evansville Courier,” in 
publishing human interest stories relating to 
insurance, which should prove good advertis- 
ing for life insurance in general. In addition, 
Mr. Ortmeyer runs a daily advertisement giv- 
ing the name of a different prominent policy- 
holder each day. One of the articles in ques- 
tion tells of business insurance policies taken 
out by various local industria] concerns, which 
should also benefit by the publicity given to 
them, because of the greater stability of their 
businesses due to the possession of such in- 
surance. 


Bankers Life Equals 1919 Record 

The total examined business of the Bankers 
Life Company for the year of 1920, up to Oc- 
tober 15, was over ninety million dollars as 
compared with a total of approximately cighty- 
five million for the entire year of 1919. The 
total paid-for business of the company for 
1920, up to October 1, was approximately sev- 
enty million dollars as compared with a total 
of seventy-four millions for the entire year of 
1919. 


New Home for Phoenix Mutual 

Announcement has been made at the home 
office of the Phoenix Mutual in Hartford that 
the removal from the present building on Pearl 
street to the one opposite Bushnell park, now 
nearing completion, will take place during the 
first week in November. The new Phoenix 
Mutual building will be one of the best 
equipped insurance offices in the country. Lo- 
cated on Elm street, Hartford, it is directly op- 
posite the southern extremity of Bushnell park. 





—The Penn Mutual Life of Philadelphia passed the 
billion dollar mark in insurance in force on September 1. 
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The Reinsurance Life is Progressive 

A recent letter gotten out by Vice-President 
M. R. Nelson of the Reinsurance Life Com 
pany of America, Des Moines, places em- 
phasis upon the benefits of specialization. It 
refers to such prominent men as Marshall 
Field, Charles M. Schwab, J. Pierpont Mor- 
gan and Marshal Foch as being specialists, and 
then states that the Reinsurance Life is a spe- 
cialist in the excess coverage of life, double 
indemnity and disability insurance and _ sets 
forth the advantages it offers. The company 
has written $23,000,000 in the year and one- 
half, and has treaties with 114 companies. 


El Seguro de Vida y Manera de Suscribirl» 

Under the above title there has been pub- 
lished by Stone & Cox, in the Spanish 
language, an edition of “Life Jnsurance and 
How to Write It,” by J. M. Langstaff. This 
will be found a valuable aid for life insurance 
agents in countries in which the Spanish 
language is extensively used, and companies 
transacting business in such countries should 
see that their agents are supplied with this 
book. The book sells at $3.00 per copy in pa- 
per cover, and $4.00 in more substantial bind- 
ing. Orders may be placed with The Spec- 
tator Company, New York. 


Twelve Reminders 

Checking up our daily work is a long step 
toward greater efficiency. An observance of 
the following twelve reminders is a guarantee 
of “good luck.” 

1. Have your day’s work planned before- 
hand. 

2. Select a specified number of prospects 
and actually make all the calls you intended 
to make. 

3. Prepare your case before approaching 
the prospect. 

4. Try to close at first interview. “When 
can you see the doctor?” 

5. Ask for check for first premium (bind- 
ing receipt). 

6. Call on your old policyholders sys 
tematically and explain new features of the 
contract or options. 

7. Watch your “Change of Age” cards. 

8. Show “Present Worth.” 

9. Mention purchasing value of dollar to- 
day. 

10. Ask for address and age of brother 
and brothers-in-law. 

If. Remember business insurance. 

12. Smile, 


Mrs. E. W. Hauser of La Crosse, Wis., sells 
life insurance there for the Bankers Life 01 
Des Moines. She is a widow who turned to 
life insurance to support and educate her chil- 
dren. Her production of new business for the 
month of August amounted to $57,000. 





—The Australian Provincial Assurance Associa 
tion, Ltd., of Sydney, N. S. W., has issued ‘a sou 
venir book for 1920 containing much information of 
interest in relation to the association, with numerous 
illustrations of its offices and officers. Selby T. Wool 
is the managing director and chzirman of the board of 
directors of this enterprising association. 
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FORM MEDICAL BUREAU 


Conference of Southern Life 
Companies 








LAPSE PROBLEMS CONSIDERED 





Wilmer L. Moore Elected Chairman—S. A. 
Allison, Secretary 

The Conference of Southern Life Com- 
panies met in Atlanta last week and was one 
of the best attended meetings in many years. 
Two main problems came up for discussion, 
the lapses on policies, due to the financial situa- 
tion in the South and the perfection of the 
Medical Exchange Bureau of 
Southern Companies. 

No official action was taken in regard to 
lapses, but the matter was seriously discussed. 
Due to the sudden drop in the price of cotton, 
the financial situation in the South is strained 
and the result has been heavily felt among the 
life insurance companies in the form of a high 
lapse ratio. It is, however, believed that the 
worst of the situation is past and that it will 
in the future continue to grow better. 

The conference appointed a committee to 
perfect the organization of the Medical Ex- 
The committee 


Examiners 


aminers Exchange Bureau. 
was authorized to secure the services of a paid 
secretary to supervise the work of the bureau. 
No criticism of past methods of the bureau 
was expressed, but the services of a paid sec- 
retary were believed necessary to complete its 
service. The organization elected the follow- 
ing officers: ; 

Chairman, Wilmer L. Moore, president of 
the Southern States Life, Atlanta; vice-chair- 
man, Dr. F. B. Righter, medical director of 
the Atlantic Life, Richmond, Va.; secretary, 
S, A, Allison, actuary, Pan-American Life, 
New Orleans. 





REJECTED CASES COMPANY 
Medical Life Being Organized at Waterloo 

The Medical Life Insurance Company of 
Waterloo, Iowa, is being organized to spe- 
cialize in sub-standard risks. The company 
will be an old line legal reserve company and 
will have a capital of $300,000 in shares of 
$10 each to be sold at $20. 

While the company will write life, limited 
payment and endowment policies, it will for 
the most part issue term insurance. Non-par- 
ticipating ‘insurance will be written at rates for 
participating insurance and the difference used 
to carry the excess mortality of sub-standard 
risks, and for a health service. This health 
service takes the form of a medical examina- 
tion for policyholders as frequently as once a 
year or oftener, if necessary. 

The company will include in all its policies a 
termination clause of five, ten, fifteen or 
twenty years, depending upon the degree of 
physical impairment of the risk. 
they will carry this plan to extremes so as to 
write for a term of one year only. If at the 
expiration of the term, the policyholder is 
found to have recovered physically the insur- 
ance will be extended for another term or for 
life, a proviso to that effect being included in 


If necessary - 


the policy. In extremely hazardous cases the 


company has plans as follows: 


If the risk presented should show a more hazard- 
ous degree of impairment than we would be willing 
to underwrite even with a five-year termination clause 
on ordinary life rate, we can express the increased 
substandard character of the risk by writing the busi- 
ness on twenty pay life, fifteen pay life or ten-pay- 
ment life rates, or on endowment forms, with pro- 
portionate loan and paid-up 
the same termination clause embodied in the contract, 
thereby receiving from the applicant in the event of 
death during the term of his contract, a much larger 
premium than on an ordinary life policy. 

In this matter the company will provide 
any excess mortality and yet be entirely fair to the 
the expiration of the termina- 
higher 


cash values and with 


against 


applicant because at 
tion period, he will have a 
equity in cash or paid-up values—which will be non- 


proportionately 


forfeitable—than he could obtain elsewhere under an 
ordinary life form of contract. 

The objectionable feature of rating up the age of 
the applicant or placing cash liens on the face value 
of the policies companies 
who accept some substandard business, is a 
which the Medical Life Insurance will not 
as we do not believe that the principle of life insur- 
ance is properly served by such methods. 


now in practice by those 


method 
adopt, 


Public Life Insurance Company, Chicago 

The balance sheet of the Public Life Insur- 
ance Company of Chicago as of September 30, 
1920, displays assets of $250,149, with a paid 
up capital of $122,¢06, and a net surplus, be- 
yond capital and liabilities, of $127,230. Em- 
Cash, $4968; agents’ 
balances, $1545; Mort- 
gage loans, $41,000; mortgage bonds, $19,529; 
municipal and Government $89,132; 
subscribers’ balances, secured, $52,409; fur- 
niture and fixtures, -$13,427, and real estate, 


$24,843. 


braced in the assets are: 
notes receivable, $2280. 


bonds, 


National Park Eank’s Bocklet 

Under the title of “The Doorway,” the Na- 
tional Park Bank of New York has issued a 
little book telling the story of the facilities 
within the doorway of a modern commercial 
bank. It is a handsome publication, and car- 
ries illustrations of the doorway of the bank 
upon its cover, and as a frontispiece. The 
various chapters are headed by colored pictures 
containing ancient or mythological pictures 
symbolic of the matters treated in the respec- 


tive chapters. 


Equitable Life in Des Moines 

Plans for the new Equitable Life building 
to be erected in Des Moines are now being 
elaborated. The Equitable has sold its twelve- 
story building and is to have a new one com- 
posed of office rooms and stores across the 
street from its former structure. 

Special Compensation Meeting Called 

A special meeting of the National Work- 
men’s Compensation Service Bureau will be 
held in New York on November 5 to consider 
the subject of excess insurance. 





—Davis S. Beach of Bridgeport, Conn., president 
and actuary of the Worlds Liquidating and Refund- 
ing Company of the World, Inc., figures as a presi- 
dential candidate on a platform involving the supply- 
ing of all kinds of insurance by the government. 
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SEMI-ANNUAL MEETING 


Actuarial Society of America Conven- 
ing at Richmond To-day 





CANADIAN DELEGATES PRESENT 


Papers to be Read by W. A. Hutcheson, 
Arthur Hunter and Wendell M. 
Strong 





The fall. meeting of the Actuarial Society of 
America is being held in the Jefferson hotel 
at Richmond, Va., to-day and to-morrow. A 
large attendance is expected despite the distance 
which most of the actuaries have to travel. 
The meeting is being held there in response to 
an invitation from the Life Insurance Com- 
pany of Virginia. Delegations from Montreal 
and Toronto and from Texas are among those 
present, 

A dinner will be given this evening at which 
President William A. Hutcheson will preside. 
The president will deliver an address at the 
meeting entitled, “The Evolution of Life In- 
surance” and the following papers will be 
presented. 

“Actual Deaths in the Mutual Life ijnsur- 
ance Company of New York Compared with 
the Expected by Three Standards,” by Wil- 
liam A. Hutcheson, vice-president and actuary 
of the Mutual Life Insurance Company of 
New York. : 

Is the “Average” the Same as the “Normal” 
for Weight and Blood Pressure, by Arthur 
Hunter, chief actuary of the New York Life 
Insurance Company of New York. 

“A Practical System of Calculated Expected 
Mortality and Its Relation to the Valuation and 
Dividend Apportionment,” by Murat L. John- 
son, actuary of the Penn Mutual Life Insur- 
ance Company of Philadelphia. 

“Amortization of Bonds,” by Percy C. H. 
Papps, mathematician of the Mutual Benefit 
Life Insurance Company of Newark, N. 2 

“Some Influences Affecting the Interest 
Rate,’ by Wendell M. Strong, associate actu- 
ary of the Mutual Life Insurance Company 
of New York. 





State Accident Fund 
The savings division of the Treasury De- 
partment in Washington issues the following: 


Chairman A. E. Spriggs of the Montana 
State Accident Board declares that the em- 
ployers of the State taking advantage of the 
opportunity to insure their employes against 
accidents in industry under plan three of the 
State law are rapidly increasing. More than 
500 employers have been added to the number 
within the last six months. 

Under the plan, the State levies an assess- 
ment against the employers embracing the plan 
to raise a State reserve fund from which com- 
pensation for industrial accidents is paid. This 
assessment is levied each two months and is 
collected three times a year. 

The plan has met hearty approval from 
both employers and employes because each is 
assured that just claims will be settled 
promptly and in full. To insure this the State 
has built up a reserve fund of $388,805, of 
which $185,289 is invested in Liberty Bonds. 
Through means of these securities, the fund 
not only is earning interest but as the bonds 
were acquired at present market prices, is 
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WANTED 


to get in touch with Life 
Insurance cAgents and 
General Agentsfor State 
of Illinois by growing, pro- 
gressive Company. 
Liberal contracts with at- 
tractive renewals. 
Providers Life Assurance Co. 
Home Offices 


10 South La Salle Street 
CHICAGO, ILL. 














CENTRAL LIFE 


Assurance Society 
of the United States 


== DES MOINES, IOWA=>= 


Insurance in Force: 


$100,000,000.00 


Assets over 


$9,000,000.00 


Double Indemnity, 
Disability 
Child’s Endowment 
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Insurance Sales Letters 


Open the way to real business—create a keen 
realization of the value of adequate insurance and 
prepare the way for a personal call to close the app!i- 
cation. More than 400 salesmen are using Hull’s 
sales creating letters for life, accident, partnership, 
corporation and fire business. An insurance com- 
any official writes, ‘‘Am well pleased with the letters. 
Shall be able to make effective use of them.” Re- 
quest particulars—ask for folder 11A. 


WILLIAM S. HULL Maddison, Conn. 
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counted. upon to further increase the fund and 
decrease assessments by advance in the price 
of the bonds. Also the employes feel that the 
fund to protect them against accident is safe. 


Companies and Agents Must Co-operate 

President W. B. Joyce, of the National 
Surety Co., of New York, having been re- 
quested to comment on the address of W. G. 
Wilson, president of the National Association 
of Casualty and Insurance Agents, and that 
of George A. Gilbert of Chicago, general 
agent for one of the casualty companies, de- 
livered at the convention at White Sulphur 
Springs, and defending the general agency 
system, the following statement was made in 
his behalf by Secretary H. J. Hewitt: 

Both are interesting and instructive. They 
contain much of interest to agents, to a few of 
them especially, and we commend these ad- 
dresses to their early consideration. There 
can be no doubt about it; there is a greater 
leaning toward branch offices than ever before, 
and although I do not expect to see the day 
that branch offices will, generally speaking, 
supersede commission agencies to an alarming 
extent, it is the obligation of the agent to 
thoroughly cultivate the entire territory under 
his control and failure to do so, whether it be 
life, fire, casualty or surety, is bound sooner 
or later to result in more branch offices. This 
company is wedded to the commission agency 
system, on the theory that “Labor is worthy 
of its hire.” The man who produces is en- 
titled to the reward! We hope that a situation 
will never arise in our field organization fore- 
ing us to take possesion of the business of any 
general agency on a commission basis, and in- 
stall a branch office in lieu thereof, without 
just compensation. I have heard that such 
action has been taken hy others, and in one 
case, at least, where the agent made a bitter 
denunciation, it was clear that the agent had 
neglected his territory badly, while his com- 
petitors were installing well selected sub- 
agents throughout the entire territory; also 
neglected the remittance of collected premiums, 
as well as making a weak effort to collect and 
remit promptly other premiums. 

The agency of a first-class company is a 
very valuable franchise, and I am amazed to 
see, in some cases, a disregard of the funda- 
mental principles that should exist between 
companies and such agents. There are few, 
if any, companies operating nationally that 
would seek to interrupt any agency which is 
successfully and adequately handling the ter- 
ritory, but the management of no company 
seeking to have territory properly cultivated 
and its underwriting properly safeguarded, and 
its premiums properly collected and forwarded 
can be criticized if it demand the performance 
of these essentials. 

Occasionally there is an undiplomatic atti- 
tude taken by some general agents in treating 
the company as though it were an insignificant 
factor, amounting sometimes, sad to say, to 
defiance of the rules of the company in the 
conduct of business. Companies are just as 
necessary for agents as agents are for com- 
panies—the one cannot prosper without the 
other, and a close, wholesome, strongly co- 
operative, eager spirit of mutual sympathy and 
esteem should exist. Anything less than this 
relation will sooner or later cause a rupture 


which is bound to be troublesome, vexatious . 


and unprofitable in the extreme to both the 
company and the agent. 


—The Delta Mutual Life and Accident Association 
of McGehee, Ark., a successful mutual, has been sold 
to the Bankers and Planters Insurance Company of 
Morrilton, Ark. John R. Alvey was president of the 
Delta. 
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PERFECT 
PROTECTION 
POLICY 


OF THE 


RELIANCE LIFE 


gives you something absolute- 
ly new and different to talk 
to.your prospects. Gives you 
a chance to earn more money 


than you are now making. 


Our Life Insurance Contracts 
contain the most up-to-date 
clauses known to the Insurance 
World. The Accident and 
Health gives full protection 
for at least a third less cost 
than regular casualty com- 
panies. Our agency contracts 


are as liberal as can be made. 


WRITE AND WE WILL TELL 
You More ABouT OURSELVES 


Reliance Life 


Insurance Company 
of Pittsburgh 


Farmers Bank Building 


PITTSBURGH, PENNSYLVANIA 
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CHICAGO LIFE AGENTS 


U. C. Upjohn Elected President, Suc- 
ceeding Jules Girardin 
MEMBERSHIP UP 50 P. C. IN YEAR 
Organization of Sales School and Legis- 
lative Watchfulness Urged for 1921 
(Special Dispatch to THe Spectator) 
Cuicaco, Oct. 27—The Lumbermens Club 
was the scene of the annual dinner and meet- 
ing of the Chicago Association of Life Under- 
writers on Tuesday evening, October 26. 
After a delightful dinner the retiring president, 
Jules Girardin, opened the meeting. He an- 
nounced an approximate increase in member- 
ship of the Chicago association of fifty per 
cent during the past year. Mr, Girardin re- 
counted the activities of the local association 
and also the important matters taken up by the 
National Association, the purposes of the asso- 
ciation and the efforts of the outgoing admin- 
istration to forward these purposes and sug- 
gestions to carry on this work were made to 

the incoming officers. 
Mr. 


campaign 


Girardin suggested a well organized 


for new members. <A revised 
schedule of dues, work -to secure satisfactory 
legislation, and the 


With a 


personal remarks Mr. Girardin closed his ad- 


and beneficial insurance 


organization of a sales school. few 








CHICAGO 
NATIONAL LIFE 
INSURANCE CO. 


10 South La Salle Street 


NOW ORGANIZING 


AN ILLINOIS COMPANY OWNED BY 
ILLINOIS CAPITAL—MANAGED BY 
LIFE INSURANCE MEN 
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Cleveland, Ohio 
General Agency 


Territory unsurpassed and large enough for 
an unlimited production. 
Contract as good as the best, with exclusive 


Confidential communication invited from 
those with clean records and with ability to 
handle such an agency. Address 


Exclusive, care of The Spectator 








dress and presented Secretary McFee, who 
submitted his annual report. 

A letter from Mr. Ensign, national secretary, 
was read complimentary to Mr. McFee on his 
work as secretary of the Chicago association 
and on his co-operation with the National 
Association, 

ES: 
Retail Credit Company, was introduced and, 


Brooke of Chicago, manager of the 


tirst of all, urged the members to constructively 
criticize the work of his company at will, as 
this was their best means of improving their 
Mr, 
company from its inception to the present day 


service. 3rooke traced the growth of his 
and described how the organization functioned 
in making up reports on individuals through- 

thus facilitating the 
policies. Cases were 


out the country and 
prompt issuance of 
cited where fraud was attempted by applicant's 
for insurance and detected through this service. 
After urging the agents to co-operate with the 
Retail Credit Company, Mr. closed 
his remarks. 

Franklin Wyman recounted the happenings 
at the convention of the National Association 
at Boston for the benefit of those unable to 
attend. President Girardin read a letter from 
Orville Thorp, president of the National Asso- 
ciation, outlining the platform of his admin- 


Brooke 


istration. The election of officers was unani- 
mous in favor of the following: 
U. C. Upjohn, president; Darby A. 


vice-president ; Wright, 


Day, 
Harry T. secretary- 
treasurer, 

Mr. Upjohn is one of the biggest producers 
in Chicago as assistant general agent for the 
Penn Mutual Life. After 
him outlining his policy for the coming year 


a few remarks by 


and thanking the members for his election, the 
meeting adjourned. 

In addition to a substantial attendance of 
the local members of the association one com- 
pany official the 
Walter E. Webb, superintendent of agents of 
the National Life of U. S. A. 


was present in person of 


Life Agency Officers to Meet Next Month 
in Chicago 

Following is the tentative program of the 

Life 


annual meeting of the Association of 


7 


Agency Officers to be held on November 10 
and 11, at the La Salle hotel, Chicago: 

1. Subject: Assuming that the renewal of business 
is of equal importance to that of volume pro- 
duced, what are the chief qualities we should 
seek in the selection of (A) Branch Managers 
or General Agents; (B) 
The value of a rating scale in the selec- 


Local Salesmen. 
2. Subject: 
of managers and 
What are 
servation in business in force of. 


tion agents. 

the advantages in the con- 
(A) Central- 
branch offices. (B) 


3. Subject: 
ized control of De-central- 
ized control of branch offices. 

4. Subject: To what extent should the home offices 


serve the branch offices or general agency in 
the selection of the local agent? 

The cost of lapsation. 

The value of Institutional advertising 
conservation campaign. 


function in the train- 


5. Subject: 

6. Subject: 
in a 

7. Subject: The manager’s 
ing of salesmen. 

8. Subject: What method of compensation is. the 
most useful in keeping business upon the books? 

(B) For local agents. 

in the future. 

Program of production and conservation in life 


(A) For managers. 
9. Subject: The place for research 
insurance. 
10. Subject: The and desirability of a 
central bureau of sales research in life insurance. 
11. Subject: 
from a 


possibility 


The effect upon life insurance in pas- 
Market” to a 
business. 


sing “Buyers “Sellers 


Market” in American 





The Test of Service 


The ultimate success of a life 
insurance company depends upon 
what those who have bought its 
policies in the past think of the 
service they have received. The 
Massachusetts Mutual passes this 
test with flying colors. Over 
$45,000,000, or 35%, of the busi- 
ness delivered last year was on the 
lives of men and women already 
insured in the Company. 


Joseph C. Behan, Supt. of Agencies 


Massachusetts Mutual Life 
Insurance Company 


Sprir gfield, Mass. incorporated 1851 
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National Association of Insurance Agents Has Most Successful Meeting 
in Its History 


PRESENCE OF MANY COMPANY OFFICIALS REMARKED 


Mutual Competition, Bank Agencies and Casualty Expirations Among Subjects Dis- 
cussed—Notable Addresses by Agents and Executives 


The twenty-fifth anniversary meeting of the 
National Association of Insurance Agents held 
at Des Moines last week was the most success- 
ful in point of attendance and interest in the 
history of the association. The registration 
was over fifteen hundred. Fred J. Cox of 
Perth Amboy, N. J., was re-elected president 
and James L. Case was retained as chairman 
of the executive committee. The magnificent 
work of these two men for the past year was 
thus recognized by the agents. 

The program called for speeches and dis- 
cussions from many well known company of- 
ficials and successful agents. Full discussions 
of the outstanding questions of the hour were 
a feature of the meeting. Edson S. Lott gave 
a speech on the mutual question which was 
followed by a discussion of the subject. Mr. 
Lott’s address will be found on another page 
of this issue of THE SPECTATOR. 

Wednesday morning was devoted to reports 
of various committees by their chairmen. The 
first of these was that of Chairman James L. 
Case of the executive committee. 


EXeEcuTIVE CoMMITTEE REPORT 


The annual report of James L. Case, chair- 
man of the executive committee, reviewed the 
general activities of the association during the 
last twelve months. It was pointed out that 
the late months of 1919 were spent in formu- 
lating and developing plans, to the end that the 
National organization might be of greater 
assistance to the State associations, it being 
recognized that the National body cannot suc- 
cessfully function unless its membership is 
composed of strong and efficient State organ- 
izations. It is quite as true, the report con- 
tinued, that State associations “are equally de- 
pendent for their success and efficiency upon 
a strong National body. Our ideals are quite 
identical and the very nature of our work 

. . ” 
makes us practically inseparable. 

The report paid the following deserved 
tribute to the association’s chief executive 
officer : 

President Cox has given unselfishly and unsparingly 
of his best in order that the work of the Association 
should be fully developed and the desired results ob- 
tained. Twice during the year it has seemed as if 
his health would break under the tremendous burden 
he has carried, and every member of this Association 
is immeasurably indebted to him for the service he 
has rendered. He has personally supervised all mat- 
ters of policy and your committee has very willingly 
followed his splendid leadership. In his report he 
has given you an account of some of the results ac- 
complished during the year, and I only wish that 
more time could have been placed at his disposal, in 
order that you might more fully realize the importance 
of the work of our organization in its three-fold re- 
lationship to the companies, the agents and the assured. 


The adoption of the new constitution and by- 
laws by the mid-year meeting, it was stated, 


provided the association with a most satisfac- 
tory set of rules and laws which have fully 
met the needs of the changed conditions now 
obtaining. The report continued: 

You do not have to be reminded, I am sure, of 
the greatly increased cost of labor and materials, and 
you are also familiar with the fact that, in addition 
to these prevailing conditions, we were obliged to face 
the inconvenience and expense of a strike among the 
New York printers, which, for some six weeks, made 
the publication of the American Agency Bulletin im- 
possible. We could not, therefore, accurately esti- 
mate our expenses, and it was not until after the 
first six months had passed that we were able to 
judge with any degree of certainty what we might 
expect the total costs for the year would be, in order 





rep J. Cox 
Re-elected Presideit National Association of 
Insurance Agents 


to estimate the requirements for the full year. In 
this connection, may I present for your consideration 
a few comparisons which your committee found to be 
most illuminating. 

The actual expenses for the year ending August 31, 
1919, were: 


Bulletin: Gecount ..56)s006<:0:0%0:0 $26,000 
Association account .......... 20,000 
$46,000 

While the actual receipts for the same period were: 
Bulletin: ACCOURE.. «025. <f6iee's.2 ose $18,700 
Association account .......... 21,600 
$40,300 


At the beginning of the year just closed we esti- 
mated that the expenses for the year ending August 
31, 1920, would be: 


Bulletin: ACCOUNT <6 60issieis-o sce $26,300 
Association account .......... 31,870 


And that the receipts for a like period 


Gulletin ACCOUNT << ..060.0s0060% 
Association account .......... 





$49,100 


Whereas the actual expenses for the year ending 
August 31, 1920, were: 


Rettletin  ACCOUME: oc.:0.5-0.6.0.00 6s $4354 
Association account .......... 3 





The actual receipts for the same period were: 


Bulletin: account: ssosicar ee sions $33,560 
Association account .......... 45,352 
$78,912 


Therefore, as will appear, the treasurer’s report shows 
a deficit of $3158. 

It was very certain that, unless several thousand 
dollars could be secured from special sources, we 
must draw heavily upon our Power Development Fund 
at the close of the year. To do so, however, would be 
most unwise, for unless the balance in this fund can 
at all times remain in excess of $25,000, and can be 
used as collateral for temporary loans if necessary, 
during the year, it will be impossible for any group 
of officers to successfully conduct the financial affairs 
of the Association along the lines which have been 
adopted. It is now a matter of history how some of 
our loyal members made possible the Special Twenty- 
fifth Annual Meeting Number of the Bulletin, and 
also how a number of States put on a special member- 
ship campaign for the purpose of securing new mem- 
bers. Economies were practiced in every department 
where such curtailment did not seriously affect the 
conduct of the work, and, as I have stated before, we 
finally closed our year with a deficit of but $3158 in 
stead of $21,000, as might have been expected from 
the survey made on or about April 1 last. 


Tue AcGency BULLETIN 

We have all been most appreciative of the service 
rendered by the American Agency Bulletin, and too 
much praise cannot be given to Mr, William E. 
Underwood, its editor. Mr. Underwood has labored 
almost constantly for the accomplishment of the re- 
sults which have been obtained. We have felt a 
sense of pride that the paper was ours, owned by our 
Association, and published for the benefit of its mem- 
bers. ; 

This result, however, has not been accomplished by 
labor alone, but at a great financial cost as well. May 
I again call your attention to some comparisons? 

The cost of printing the first issue of the Bulletin 
in September, 1919 (8500 copies), not including sala- 
ries, was $343; the first issue in September, 1920 
(10,500 copies) cost approximately $950. The increase 
in cost for the first nine months of the year repre- 
sents an advance of 113 per cent, while the increase 
in cost for the twelve months from September, 1919, 
to September, 1920, represents an increase of about 
175 per cent. The paper grew from a _ twelve-page 
issue in September, 1919, to twenty pages in Septem- 
ber, 1920. 

It is most interesting to note that for the year end- 
ing August 31, 1915, and only five years ago, the total 
receipts were as follows: Memberships, $10,560; ad- 
vertising, $11,200. The total expenses were $23,000, 
and the total paid membership was 3,500. 

We have four ways of obtaining revenue to meet 
our financial obligations, three of which we have 
relied upon during the past year: First, from mem- 
bership; second, from advertisements; third, from sale 
of supplies. The fourth, that of subscriptions, has 
not been used since the day of the old Extension Fund. 
If, however, we are to continue the standard of effi 
ciency which has been maintained during the past 
year, it is absolutely certain that increased revenue 
of some character will have to be obtained from the 
State associations. May I remind you that at the 
present rate of costs the national association is paying 
approximately $6 for each annual Bulletin subscription 
and that it is receiving in return but $5. 

If the national association is to be of the greatest 
benefit to the local agents of the country, it is abso- 
lutely necessary that its program of work shall be 
big enough to demand the respect of everyone with 
whom it comes in contact, and the time has arrived 
when it is most essential that the men whom you ask 
to serve as your officers shall be given sufficient funds 
to conduct a work such as you demand and such as 
you desire to see accomplished. 

Your officers desire to serve you to the very best 
of their ability and they are willing to make sacrifice 
of personal time and effort to see the desired results 
accomplished. Will you not, in turn, carefully con- 
sider these suggestions that have been made and adopt 
some resolution which shall fully cover the situation 
and which shall also clearly express to the incoming 
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LYMAN CASE 


CHARLES 


United States Manager, London Assurance 


Corporation 


administration not only what you desire to have done 


during the coming year, but having stated such a de 
sire you will provide ways and means for its accom 
plishment by the officers whom you will elect? 


REPORT OF THE SECRETARY- [TREASURER 


The report of 
Walter H. 


affairs of the association to be satisfactory but 


the Secretary-Treasurer 


Bennett followed showing the fiscal 
such as to be cause for great rejoicing. 
The report said in part: 

Your 


the past 


not 


and committeemen during 


trust 


executive officers 


vear have been charged with a which 


carried the task of raising and administering over 


eighty thousand dollars. [riefly, there has been col- 


lected in dues from members $28,301, and from ad 


vertising in the \merican Agency Bulletin $44,222. 


f re 


These two sums, together with sundry items « 


ceipts, have produced a gross income for the Associa 


tion of $78,913. In addition, there was a balance on 
hand at the beginning of the year of $352. In order 
to pay all bills at the end of the fiscal year, a draft 
on the Power Development Fund was made of some 
$2855, thus producing a total sum of $82,121. 


It required prudent management indeed so to dis- 


entirely compass the 
This, 


$43,515 to the production 


fund as to make it 
field of 
heen done by allotting some 
of the 


$7505 for field development work; $7471 for traveling 


burse_ this 


\ssociation’s activity. however, has 


Bulletin; $11,797 for salaries and office help: 


expenses; $5768 for rent, printing, telephone and tel 


graph; and about $5990 to sundry accounts payable, 


leaving only on hand at the end of the fiscal 


small 


General 


year a 
75 in the Postmaster 


will 


deposit of $ hands of 


Burleson as a guarantee that we pay our 


weekly postage bills. 
Fund at the beginning of 


$27,183. 


The Power Development 
the fiscal” year contained Interest paid 


thereon and small accretions thereto amounted to 


S1TS60, 


During the closing months of the vear indebtedness 


operating expenses represented in outstanding 


tes and bills payable had accumulated. In order to 
these, $14,759 was transferred from the Power 
Development Fund (in addition to $1168 interest 


closed with all bills paid 


$11,903 in 


ccumulations) and the year 
advertising 
25th 
Power 1 
that 
Development 


In order to restore this fund, 


Mls receivable, largely from the Special Conve1 
in Bulletin 
velopment 


issue, was transferred to the 
leaving a net draft on 
that the 
1920, 


Fund, thus 


about $2856, so Power 


und of 


ind on September 1, contained in cash, bonds 


t advertising accounts receivable some $25,019. 


Chairman Case of the cxecutive committee has 


ready explained to vou how difficult has been the 


task of cutting your coat according to your cloth To 


indefatigable ingenuity and tireless energy. coupled 
th the splendid abilities and unremitting labors of 


very large 


president is due, to a 


r resourceful 
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extent, the extraordinary result I have above set 
down. 

\ brief comparison of actual results of the last 
fiscal year with those of the preceding one shows a 


net increase in membership of 1696, an increase in 


operating expenses of $35,388, and an increase in in 





come of $37,957. 


fhe progress of several State associations has been 


remarkable. .Twenty-five are now operating under the 


self-graded dues system, which has brought more 
money into and left larger balances in the State 
treasuries than ever hitherto. Nineteen States pai 


ticipated in the membership contest during June and 


July, and four exceeded their allotment. The highest 


per cent of increase during the contest was obtained 


by Georgia, to whom the membership gavel of- 


goes 


fered by the Association for this increased activity. 


The 


year to the State adding to its membership the largest 


president’s cup, designed to be awarded each 


per cent of increase for the entire year, goes to the 


State of Oklahoma. 

One of the most important questions to 
come to the attention of the agents was that 
Matt. T. Mancha of 


discussion on. this 


of bank agencies. Los 
the 


The association later adopted a resolution on 


Angeles led subject. 
the subject as follows: 

the 
sense of this convention that the companies be 


Bank Agencies.—Resolved, that it is 
requested to desist from the extension of such 
practice and that the companies which regard 
such agencies as detrimental to the best in- 
invited to co-oper- 


terests of the business be 


ate with and support the National Association 
in an effort permanently to arrest said practice. 

Matt T. Mancha, president California Asso- 
ciation of Insurance Agents, began his address 
on “Bank Agencies” by calling attention to the 
fundamental similarity of the problem raised 
entrance of banks into the insurance 
that 
erowth of mutual competition, and by express- 


by the 


business and raised by the menacing 


ing the belief that had the insurance fraternity 
given mutual insurance when in its inception, 
the same thought, the same degree of appre- 
hension now being given by the agents to the 
threatened inroads of banks into the agency 
field, there would be little cause for alarm in 
the mutual problem to-day. He continued: 
The 


rs, in so far as 


avoidance of a repetition of such a_ state of 
1 


bank agencies and legitimate in 





surance agencies are concerned, and in our desire to 


conserve the American agency system, is why we 


view with alarm what appears to be, on the part of 


certain interests, a fixed determination to combine 


the banking and insurance business, or, more par- 


ticularly at this time, the banking and the agency end 


of the insurance business. Should such desire be- 
come a fact, might it not in years to come mean the 
control of the insurance business by the banking 
interests ? 

What we, as agents, are concerned in at this time 


is what seems to be the fixed determination of the 


individual bank or its subsidiary corporation to Torce 


its entry into the agency business, and the following 


as a matter of self-preservation; and 


banks 


of other 


what appears to be the eagerness of the individual 
company to lend every possible assistance 1n forcing 


the entering wedge. 

My deepest regret is that great organizations should 
ippear in the leading role of what might, and no doubt 
will, lead to the the Am 
system, if it is permitted to succeed, and the methods 
end in 


rican agency 





destruction of 


pursued in attempting to gain their personal 


direct contradiction to the best interests of the ma- 





jority, and of themselves if they would but see it. 
The insurance business is too big, too great, to be 

subsidiary ‘or secondary to any endeavor. Right here 

I wish to admonish the agent of this country to wake 
and recognize the magnitude of the part he plays 





life of his community. 
How to Build” 


1e commercial and civic 


in t 


Fe; Insurance and 


9 


Moore in ‘Fire 


of the 


Insurance 


Fire 





Water H. 
National 
Insurance Agents 


BENNETT 


Secretary-Treasurer, Association of 


“Fire insurance is closely and inseparably inter- 


says: 


woven with every scheme of profit and trade, a strong 


continuous warp-thread which lends security to the 


fabric, and without which it is doubtful if the temerity 
of the 


poorer 


capitalist would meet the necessities of the 


population for employment.” 

Who is the better prepared to furnish this security 
which “fis so closely and inseparably interwoven with 
every scheme of profit and trade?” A bank employee 
or the agent who makes insurance his profession and 
life’s work, as does the legitimate banker make of his 
business, that of banking and banking only. 

National Con- 
vention of Insurance Commissions, which recently met 


Joseph G. Brown, president of the 


in California, criticised the entry of the bank into the 


insurance business, and says: “I am opposed to the 


practice of appointing banks or officials of banks as 


fire insurance companies. as I believe such 
leads to the 


public through such 


agents of 


a practice placing of insurance by the 
which 
ulti- 


mately work a real hardship upon the public, as it may 


bank as a condition upon 


tne making of certain loans depends. This will 


prevent proper credit for adopted in 


might be les- 


improvements 


individual instances where the hazard 


reduced as a result of 


fide, 


sened and the insurance rate 


recommendations made by a_ bona aggressive 


agent.”” That is enough—we all agree, so do the 
banks, except a certain few. 

We all know that banks as agents are not and will 
not be producers of insurance; they simply take from 


that which he 


which the bank, through its credit or loan department, 


the legitimate agent has produced and 
may be in position to control. 
Not a that 


business to agencies owing 


day passes some agent does not lose 


bank to the tiking of an 


unfair advantage held by such agencies. In this par- 
ticular case it was the companies whose specials were 
instrumental in giving real service to the assured that 
felt the whip hand of an unfair competitor, as well 
as the agent. 

The late John Jay 


“that 


Knox states in one of his works 


on banking banking, while a powerful instru- 


ment of production, manufacturing and trade, when 
properly used, was liable to great abuses, and that to 
insure safety to the public it must be more securely 


bound down hv law than and 


this 


occupations 
State 


stepped in with restrictions and special penalties.” 


ordinary 


professions. For reason the very early 


Government has 
banks to that of 


Recognizing this fact, the Federal 


restricted the activities of national 
banking alone. 

James T. Catlin of Danville, Va., president 
Virginia Association of Insurance 
Agents, also made some pertinent remarks on 
the same subject saying that no agent has 
cause for complaint when meeting clean com- 
petition. Only when the cards are stacked 
against him has he cause for Mr. 


Catlin thought no bank agencies ever gained 


complaint. 
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DO YOUR INVESTMENTS QUALIFY? 


Have your surplus funds been placed with such a degree of safety 
as will protect them against any possible financial or industrial up- 
heaval? 


The agricultural development of this country is the great funda- 
mental on which every other industry and in fact every particle of 
our civilization is founded. 


Farm Mortgages, therefore, logically represent the one security 
which should receive preference by all placing safety above all else. 


During the last 36 years we have sold Collins Farm Mortgages 
to the large life insurance companies, financial institutions, holders 
of trust funds and discriminating private investors without ever 
jeopardizing a penny of the funds entrusted to us. 


The Collins Farm Mortgages comprise the choicest loan offerings 
from the record breaking Southwest now basking in a great era of 
continued and well deserved prosperity. 


If you have funds to invest it behooves you to get acquainted with 
the agricultural development of this favored section and the in- 
destructible security behind every loan we offer. 


Just now we are prepared to net investors 7% per annum. 


Write for Booklet ‘‘Why Collins Farm Mortgages Are Safe.’’ 


THE F. B. COLLINS INVESTMENT COMPANY 


FARM MORTGAGE BANKERS 


OKLAHOMA CITY OKLAHOMA 


Sales Office: 727 Monadnock Block, Chicago 
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James L. CAsE 


Chairman Executive Committee, National Asso- 
ciation of Insurance Agents 


any appreciable amount of insurance business 
without violating special inducement laws. 

Addresses by Charles Lyman Case and Cecil 
F, Shallcross followed the bank agency dis- 
cussion. 


CHARLES LyMAN Case’s ADDRESS 

Appearing in his capacity as president of the 
National Board of Fire Underwriters, Charles 
Lyman Case talked to the agents of the work 
of the National Board and the points of com- 
mon interest between it and the National Asso- 
ciation of Insurance Agents. He took occasion 
first to name the committee from the board of 
which he was the head. He stated the chief 
object of the National Board to be the reduc- 
tion of the present enormous, excessive and to 
a great extent preventable fire loss in this 
country, accompanied frequently by serious 
loss of life. To bring home how serious those 
losses are he cited the Iowa statistics of last 
vear. 

I will just mention the figures for one year in the 
State of where you are 
holding this convention. According to the Fire Mar- 
shal’s report in the year 1919 there were nearly four 
thousand fires involving a loss of $8,800,000 and in 
volving the loss of life of 128 persons, of whom half 


good old conservative lowa, 


were women and children. There is no reason to be- 
lieve that the loss in this State 
proportion to its population and 
other States. 

Before telling somewhat in detail of the work of 
the National Board, it may be ,well to mention what it 
does not attempt—it has nothing whatever to do with 
the fixing of insurance rates; nothing to do with the 
percentage of commissions to be paid to local agents; 
nothing whatever to do with the eligibility or quali- 
fications of agents who may be appointed by its mem- 


bers. 


was any greater in 


property than in 


He continued by detailing the work of 
various committees and what the local agents 
could do to facilitate such work. The fire pre- 
vention committee was given particular atten- 
tion, he spoke of the inspections of various 
cities and the advice which they are prepared 
to give in improving fire conditions in them. 
The National Board, he said, had prepared 
specifications for public buildings and theaters, 
also for electrical and heating installations in 
all classes of buildings. He remarked that: 


All of these instances of fire protection are at the 


service of the community, but we reach the community 
through our local agents. 

While the National Board has been active in secur- 
has en- 
dif- 
Sometimes, as we all 


ing increased fire protection 


deavored to 


ferences 


measures, it 


reduce to a minimum all possible 


between companies. 
know, there have been unfortunate differences arising 
between companies as to their liability— 
whether a had 
cancelled or not, that 
was designed to take the place of the cancelled policy 
had or had not taken 


vexatious questions in respect to the non-concurrence 


respective 


questions as to policy of insurance 


been and whether the policy 


effect; also complicated and 


ot insurance policies. To obviate this, to overcome 


this condition, the National Board has adopted a sys- 


tem of arbitration, under which members of the 
Board and any others as well who may desire to 
avail themselves of its facilities may have their dif- 


ferences arbitrated by a committee, composed of ex- 
perienced members of the Board familiar with all of 
the details of the business. 

From time to time this country has terrible confla- 
grations. Oftentimes in 
policies and the agents’ record of them are alike in- 
in the 
losses quickly, to know what insurances are in force, 
the National 
in the event of a conflagration, a bureau under com- 


such cases the insurance 


volved conflagration. To meet conflagration 


3oard has established a system by which, 


petent management is immediately established at the 
place of the conflagration to which all companies re- 
port in detail the full particulars of all policies in- 
this bureau 
mittees of adjustment the settlement of 
expediting the 


volved, and assigns to respective com- 
the various 
claims, thereby greatly service which 
we are always bound to render promptly, and perhaps 
even more especially bound to do in the event of a 


conflagration, etc., aside from the financial loss. 


Mr. Case spoke of the National Board bulle- 
tin, “Safeguarding America Against Fire,” 
and of the accomplishments of the arson com- 
mittee. His concluding remarks were as fol- 
lows: 


We insurance men, officials and local agents alike, 


are justly chargeable with a great public service. 

The Supreme United States 
that ‘‘fire insurance a public interest.” 
We do not do 


Court of the has said 


is affected by 


our whole duty when we collect from 


the many who do not have fires and distribute the 
amount among those who do have fires. This no 
doubt is a great work worthy of our constant en- 


but it is a greater and nobler work to do 


to reduce the country’s fire loss, now 
this 


deavor, 


what we can 


estimated at $3006,000,000, and enormous loss is 


largely preventable. 
All forms of 


insurance service to the community 


must be rendered in great part by and through local 
agents; therefore there must be the closest, most 
cordial relations between the local agents and the 


companies. 

I may say that I have heard some officials complain 
that the local 
careful and mindful of the interests of their compa- 
nies as they used to be; that they no longer inspect 
the premises and carefully consider the character of 
Perhaps there 


agents as a class are no longer as 


the assured before issuing a_ policy. 
may be some truth in this, possibly there may be rea- 
sons for it, perhaps it is merely the expression of the 
general feeling that the present days are not as good 
as the former days. 

And, I have frequently heard, not at all to my 
pleasure, but possibly to my good, insurance agents 
speak, to say the least, very slightingly of insurance 
companies, including those that they themselvse repre- 
sent. feelings ought not to We are 
dependent on each other. We cannot meet our duties 
to one another and to the public without the closest 
and constant co-operation. While there is no 
insurance company that cannot get on quite well with- 
out any one of its agents, no matter how important 
he may be, the companies cannot get on successfully 
without a well-organized, well-maintained and loyal 
agency force; and so, on the same principle, the insur- 
ance agent can get on quite well without any one 
company, no matter how large and influential that 
company may be, but we cannot get on without the 


Such exist. 


most 


companies as a whole. 
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GrorcE D. MAarKHAM 
Ex-President, National Association of 
Insurance Agents 
I have been.young, and now, while I hardly admit 


that I am old, I must say that 
than I was forty years ago, and I have never seen an 


I am somewhat older 
insurance company permanently successful that did not 
local and I] 
have never seen a local agent permanently and notably 


have a high appreciation of its agents, 


successful who did not have a high regard and loyal 
feeling for the interests of his companies. 


Cecit F. 

Cecil F. Shallcross, United States manager, 
North British and Mercantile, addressed the 
convention on the general subject of side lines. 
“Tt is likely,” he said, “that few men in this 
gathering have travelled as widely among 
local agents throughout the country in the last 
twelve or eighteen months as have your good 
president and myself and when discussing pas- 
sible subjects on which I might talk to you 
to-day we were in instant agreement that to 
draw attention again to opportunities of in- 
creasing premium income which lie neglected 
at the door of so many local agents might be 
helpful to some and for their sake would be 
horne patiently by those who are better in- 
formed and more aggressive in the development 
of business akin to regular old time fire in- 
surance, 

“At the outset let me say that we shall not 
be dealing with small and unimportant figures, 
for the premiums reported for the year 1919 to 
New York State on the so-called ‘side lines’ 
reached the very substantial total of $94,600,- 
340, and if there be added similar premiums 
written by companies not admitted to the State 
of New York and therefore not reporting to 
it, the sum total must have been well over $100,- 
000,000, on which agency commission must 
have approximated $20,000,000. The pre- 
miums referred to were distributed among 
various classes as follows: 


SHALLCROSS’ ADDRESS 


Motor vehicles: ..<.- 06060584 $51,628,301 
WORMAEO: «.. cc ct dacodnconsadas: .. 16,508,477 
121) errr paar Se Nn oe 19,434,509 
Tourist floaters ...... Wagener. 560,075 
Mail package <...2.<<-. Sire as 2,444,607 
Sprinkler leakage ....... rane 1,128,282 
Riot and explosion ..... ar eee 2,825,013 
Basthetane= 2.5 5 occ car ccwescus 79,085 


“Regarding these ‘side lines’ as a whole it is 
my firm conviction that the surface has hardly 
been scratched and that they are susceptible of 
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Etna Service 


Includes all Life Lines 





Agents of the AETNA LIFE can offer their Prospects 
the Widest Range of Policies 








The ETNA LIFE issues Participating and 


Non-Participating Life and Endowment Policies 


Also Non-Participating Monthly Incomes, Partnership Policies, 
Term Policies, Group Insurance Policies, Annuities, Deferred 
Endowments, Income Bonds, Life Incomes, 


Increasing Insurance Policies under the Life, 20 Payment Life and 
20 Year Endowment Forms. 


A 


The AEtna Life issues the most flexible, practical plan of 


GROUP INSURANCE 


both Particigating and Non-Participating 


A 


Experienced and successful men, also successful 


men without Life Insurance Experience, may find 


satisfactory opportunity with this company 
Address: FRANK BUSHNELL, Agency Secretary 


AETNA LIFE INSURANCE COMPANY, HARTFORD, CONN. 
Affiliated with 
AETNA CASUALTY & SURETY COMPANY 
AUTOMOBILE INSURANCE COMPANY 














T2 


(de 


equip) 
The 














(Jectober 28, 1920 


THE SPECTATOR 





Fire Insurance 

















Ceci. FP. SHALLCROSS 
United States North British and 
Mercantile Insurance Company 


Manager, 


creat development. All are of more or less 
recent origin and many property holders in 
these United States have not even heard that 
insurance against loss by these various casu- 
aities is in the market.” 

After taking up each of these classes sepa- 
rately and in detail, Mr. Shallcross said: 

A great many other specialties are written that have 
iot been segregated as to premiums, and perhaps none 


if them are of sufficient importance to warrant a 
separate department, but the local agent should keep 
them in stock on what might be termed his “notion 
counter’ in order that he may fully care for his cus- 
tomers’ needs. For instance, there are all sorts of 
floaters, such as those covering pianos, clothing in 
process of manufacture, printers’ goods, contractors’ 
equipment and many others. 

There is a large insurable value in vessels, boats 
and pleasure craft on inland waters that can be and 
to a great extent is covered by the fire insurance com- 
sanies. Then there are the special forms for cover- 
s pictures, statuary and other works of art, valuable 
horses or cattle or other live stock, as well as the 
multiplicity of cases where some contingent liability 
needs to have a special form in order to be certain 
that it is properly and adequately covered. 


The people of these United States are likely to be’ 


better insured in the future than they ever have been 
in the past. As values have increased during recent 
years and the chances for loss have become corre- 


greater, these matters have been looked 





spondingly 
into and more and more insurance has been purchased. 
\ great deal is still needed for adequate protection, 
and herein lies the local agents’ great opportunity for 
leveloping his regular fire businéss. 

TI 
great in many lines of business that those reaping them 
could not afford to take the chance of their loss 
through casualty that might be insured against, hence 


e profits of the past few years have been so 


nany classes “of insurance have been carried to which 
little attention had been given previously, and_ this 
has educated the public to the need and benefit of 
newer forms of insurance, creating a demand that will 
robably continue increasing for all kinds of indemnity. 
y something ‘that I hope you 
W 


should make it a point to be so familiar with the 


This leads me to say 
ill not misunderstand or misinterpret. Every agent 
nature of the goods he has for sale that every one of 
the customary insurance problems that come to his 
clients may be answered intelligently and satisfactorily. 
One reason why the agency and brokerage houses 


large centers have been so successful in building 





up business is because they have fortified themselves 
this intimate knowledge of all phases of insur- 


ince. When you consider that a man has an insurable 


interest whenever he can sustain loss of a tangible 


ure due to some casualty you can see what a wide 


held of knowledge must be covered and it is for you 


gentlemen to become so well versed in all forms of 


nsurance that your clients need never go elsewhere 


to find the best way to protect themselves against loss 
under all of the many contingencies that may arise. 

There will never be any serious questions of the 
encroachments of outside agents or brokers if the 
local agent is equipped to give the same kind of sery 
ice they give and you have this advantage as a rule 
that you are dealing with your neighbors whereas the 
outsider deals at long range. 

To the extent, too, that the local agent is thoroughly 
well versed in ail the aspects of the indemnity the 
companies he represents can furnish, to that extent 
he is elevating the business he is engaged in and is 
the more fully discharging his duties as a good busi 
ness man and a good citizen. And from a general as- 
pect the observer cannot fail to be impressed with the 
opportunity there remains for placing the business 
more firmly in that position in the commercial world 
which its importance warrants. 

The French have a proverb to the effect that he who 
excuses himself accuses himself, and as one listens 
to the apologies sometimes made by the local agents 
and company men for rates that experience abundantly 


shows are only reasonable and for forms. that express 





only fair trading and good underwriting, one wonders 
if the apologists realize how much more difficult they 
are thus making the situation for themselves. One 
does not hear bankers apologizing for the rate of in 
terest allowed on deposits or for the rates charged on 
loans or for demanding that collateral shall be good. 
It is often claimed that insurance is a form of tax, 
but our Federal and State Governments make no 
audible apology for the taxes they collect, nor do 
labor unions for raising wages and making their own 
rules, nor theaters and moving picture places for their 
prices. Mutual insurance companies do not apologize 
for their rates even though it can now be shown that 
stock companies’ rates on sprinklered risks often cost 
the property owner less than the net cost of mutual 
insurance. Profiteers may have to be apologists, but 
if local agents and company men would consider the 
skeletons of the thousands of defunct insurance com- 
panies which whiten the road down which the few 
successful companies have traveled in the last half 
century and take a more upstanding attitude towards 
the public and the politicians, they would find them 
selves beset hy fewer troubles. 

A most encouraging development in our business is 
the relative freedom from the noxious legislation of 
former years. There are still those, and they are not 
all in the insurance business, who feel that a new law 
must be enacted to smooth away every diffievlty en 
countered in the construction of a policy or the pay 
ment of a loss, but thanks in no small measure to the 
efforts of the National Board of Fire Underwriters, 
to the co-operation of agents and to the hetter under 
standing by legislators and public officials thus en 
gendered the mass of futile, if not unfair, legislation 
is less than formerly. 


What we need is not more legislation but a solid 


front presented by companies and their agents against 
any pronosed legislation which may unfairly prejudice 
the interests of either—which generally means of 
hoth, and if the legislators only knew it. almost in 


variably prejudices the best interests of the insuring 





public as well. There are insurance men who will 
fight tooth and nail to prevent a trolley pole going up 
opnosite their front porches, but will watch legislation 
go through which threaten their very livelihood with 


out voicing an audible protest. 

One of the most interesting recent develonments in 
the insurance world has heen the movement to secure 
for agenev companies doing business in this contr 
and their representatives much of the marine brsiness 
heretofore exported and the fact that the outlook for 
profit on this business is not good at the nresent time 
need not detract from the satisfaction all must feel 
that American marine insurance is entering new era. 
Much can be learned from foreign methods of under 
writing marine business and the exchanges of views 


which will accrue must benefit all concerne: 


Then there is the important development of the 
entry of a large group of American companies into the 
foreign field where. of course, the \ will rece ive a 
cordial welcome from companies already doing busi 
ness there. The creater the territory over which a 


company can gather its premiums, the less suscentible 





Its. so 


to violent fluctuations will be its average _r 
at 


that the entry of American companies into foreign 
fields should he a source of strength to them as it is to 
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Tuomas B. 


DoNALDSON 


Insurance Commissioner of Pe ansylvania 
the foreign companies doing business in the United 
States; and as foreign travel broadens the point of 
view of the individual, so it may be expected will un- 
derwriting in foreign countries bring new interests 
and new points of view to American tnderwriters 
whose reputation, courage, ingenuity and_ business 
acumen must ensure the success of this enterprise. 

Following Mr. Shallcross’ address the dis- 
cussion of “Reinsurance of Mutual Line by 
Stock Companies,” was opened. On account 
of the lateness of the hour, it was not com- 
pleted until Thursday morning. The discus- 
sion was led by O. G. Strong of Cleveland, O., 
and was continued by Fred C. Odell in the 
inorning. Both speakers were strongly against 
the practice, believing that it not only imperils 
the agents business, but ultimately injures the 
reinsuring company. 

G. Arthur Howell of Atlanta, Ga., opened 
the subject of “Office Efficiency” on Thursday 
morning and was followed by James B. 
Leedom of Milwaukee, Wis. Many excellent 
ideas in the way of lightening office work were 
The remainder of 
Thursday morning was occupied with the 
mutual question, discussed by Craig Belk of 
Dallas, Tex., and Fred P. Abbott of Worcester, 
Mass. 

Another subject which came in for consider- 


outlined by the speakers. 


able talk was that of casualty expirations on 
Thursday afternoon. It was led by George D. 
Markham of St. Louis, a former president of 
the association, who expressed the belief that 
there are few companies not admitting agents’ 
ownership of expirations. 

John Barrett of Washington, president of 
the Administrative Council of the Pan-Amer- 
ican College of Commerce, Panama, gave a 
talk on “Our Great Pan-American Opportuni- 
ties.” He traced the history of United States 
commercial development in Latin America and 
the possibilities of a like development in the 
insurance business. He says that Latin Amer- 
icans are changing their habits and building 
methods so that insurance will be more on a 
par with the business as carried on in this 
country. 

A. G. Chapman of Louisville, Ky., was an 
important speaker among those talking on the 
F. H. Wagner of 
Minneapolis attempted to clarify the Louisville 


subject of local boards. 
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FORREST F. DRYDEN HOME OFFICE 
PRESIDENT NEWARE, N. J. 





INCORPORATED UNDER THE LAWS OF THE STATE OF MEW JERSEY 














WANTED | SALESMAN OPPORTUNITY 

Producers who desire the best monthly premium Health and Accident | We can use some high-grade stock and bond salesmen to sell our 6% 
Policies on the market. Excellent contracts. First-clas, Company. No | Participating Preferred Stock, our 6% Improved Calumet District 
Exper.ments, chance tor promotion. | Real Estate Bonds, and our 5% Farm Mortgage Bonds, 
FEDERAL CASUALTY COM’ ANY « «# « DETROIT, MICHIGAN Write for Particulars. 

POLICY WITH FUNERAL BENEFIT | GARY NATIONAL ASSOCIATES COMPANY 
Sold by—DETROIT CASUALTY COMPANY ~ = DETROIT, MICH. Gary Theatre Building, Wither Wenent. Madan 
(Same Management as Federal Casualty Company.) NOME WIRGHS, TECHIE. 


























Every Man Has an Insurability! 


The Two-Republics Life Insurance Company 


of El Paso, Texas 





Increase in business issued first six months 
of 1920 over corresponding period of last year 


915% 





A grateful public’s recognition 
of our 
100 per cent service 


The Company in an Empire all its own 
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Board situation so far as Neal Bassett, vice-president of the Firemens of Newark 
and his company were connected with it. He was not able to preset much further 
light on the subject, and the agents enthusiastically listened to the history of the 
case as given by Mr. Chapman, who finished amid cheers. He concluded as follows: 


1920 


Local boards occupy an important position, but I think the Louisville situation empha 
sizes the need of the National Association. There should be closer co-operation, and I believe 
the National Association could well afford to spend the necessary funds to send one or more 
outside members to help out when at any time there is dissersion in the ranks of a well- 
established local board. The Louisville Board was, and is, much stronger by reason of the 
National Association of Insurance Agents. In fact, every local board in the United States 
has been—must be—stronger by affiliation with the National Association. It is true the 
National Association cannot do it all; it cannot help those who cannot help themselves- 
those who do not stick together; it cannot help to enforce specific rules that do not have 
broad application. 

But to return to the Louisville situation. We in Lovisville do not know whether Mr. 
Neal Bassett deliberately attempted to break the Louisville Board or not, we only know that 
what he did leads to that conclusion. However, he failed in that, though he is reaping gains 
in premiums as a result of that move, and at the expense of the comp: nies who were loyal to 





the Louisville Board, and so to the National Association. 

Threats of damage suits and reprisals did not intimidate us in what we believe to be 
right, nor will they ever intimidate any local board, State or National association conducted on 
such principles that the highest State court can say what the Kentucky Court of Appeals said 
of the Louisville Board: 





“That during the long existence of this board it has performed a useful service to the 
insurance companies, the agents and the insuring public by promoting harmony, honest 
dealing and fair methods in the conduct of the insurance business.” 


The convention adopted the following resolutions in addition to the one 
on bank agencies mentioned previously : 

“Multiple Agencies—Resolved, That the continued operation of the multiple-agency sys- 
tem has furnished additional proof that it is destructive of agents’ loyalty to their com- 
panies and agents’ zeal in fire prevention, and that it increases fire losses through careless 
underwriting, and increases the cost of agency supervision. This association reaffirms its 
many declarations against multiple agencies and calls on all local boards to institute methods 
of return to a sane and loyal and efficient agency relation. 

“The National Association stands unequivocally for the principle that the expirations on 
all the business which the agent creates and writes in fire and casualty insurance companies 
are his property. We acknowledge with appreciation the recognition of this principle by 
additional casualty companies during the past twelve months, and we urge its recognition by 
all to those few companies which, with the United States Fidelity and Guaranty Company, 
have not joined as yet in the declaration that expirations belong to the agent. We beg to 
suggest that the agents are practically unanimous in their view, and that no company can 


a 
N 
! 
° 
a 
% 
e) 
= 
o 
oO 
OC 
n 
a 
Zz 
° 
= 
pe 
nn 
of 
p= 
a 
= 
< 
n 
- 
Z 
Ww 
Oo 
< 
Zz 
< 
~% 
Nn 
a 
— 
fe 
io) 
Z 
° 
< 
4 
Q 
n 
Nn 
< 
< 
Zz 
o) 
e 
< 
, 
Az 
ty 
Pe 
& 


permanently hold a position adverse to the agency force consistent with this principle. In 


the name of the membership of this association we renew our pledge to refrain from 


MEE 


soliciting any expirations given to us by companies in violation of the right of agents who 
own and should always control such expirations.” 

Reinsurance of mutual insurance companies by stock insurance companies: 

“Resolved, That this association condemns as unfair and discriminatory the practice of 
stock companies of granting reinsurance to mutual companies and recij rocal associations, and 
recommends that the various State associations take active measures to determine the stock 
companies which are indulging in this practice, as shown by their reports to the insurance de- 
partments of their respective States, and make report to the executive committee of the 
National Association of their findings.” 

Louisville Board of Fire Underwriters and co-operating insurance companies: 

“We heartily recommend the example set by the Louisville Board of Fire Underwriters 
in defending the integrity and inviolability of its constitution and rules, and we as heartily 
congratulate it upon the brilliant and substantial victory, which is fidelity to principle 
achieved. We acknowledge with warm appreciation the portion contributed to that victory by 
the following fire insurance companies, which, when the rules of thé board were attacked, 
severed their relations with the agency attacking: 

“The Royal Westchester Fire, Firemans Fund, Phoenix of England, American Central, 
Sun, the New Jersey Camden, United States, Royal Exchange, St. Paul, Union of Canton, 
Philadelphia Underwriters.” 

Minnesota State Association resolution: 

“Resolved, That the suggestion froin the Minnesota Association looking to a closer tie 
between local boards and the National Association of Insurance Agents be referred to the 
executive committee for consideration.” 


Fire prevention: 

“Reaffirming our often-repeated declaration of devotion to the cause of fire and accident 
prevention, we particularly direct the attention of our membership to the splendid and con- 
tinuous day-after-day work performed by the National Board of Fire Underwriters. We 
1ecommend the example it is setting the civic bodies of the nation in the interests of conser- 
vation. We pledge ourselves to the National Board at all times our full and heartiest co- 
operation in this work and to respond promptly to all its requests for such co-operation.” 





The election of officers was held Thursday afternoon, and resulted as follows: 
President, Fred J. Cox, Perth Amboy, N. J. (re-elected) ; chairman of executive 
committee, James L, Case, Norwich, Conn. (re-elected) ; Vice-presidents, New 
England States, Archer Sanderson, Providence; Middle Atlantic States, John L. 
Tiernon, Jr., Buffalo; Southeastern States, Lawrence’ M. Pinckney, Charleston; 
South Central States, J. A. Duckworth, Tuscaloosa; Southwestern States, R. M. 
Eacock, Oklahoma City: Middle Western States, Eugene Walsh, Davenport: 
Middle Central States, Shirley Moisant, Kankakee; Mississippi Valley States, 
Cliff C. Jones, Kansas City; Rocky Mountain States, D. J. Main, Denver; Pacific 
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Group PHOTOGRAPH, SHOWING PART OF THE DELEGATIONS AT TWENTY-FIFTH ANNUAL 
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SOCIALISTIC INSURANCE 


Connection Between Mutualism and 
Socialism Demonstrated and 
Commented Upon 


REPLY. TO ADVERSE CRITICISMS 


Highly Speculative, Economically Unsound 
and Politically Destructive Practices 
of Mutuals Pointed Out 


By Epson S. Lort 
PresipENT UNITED States Casuatty COMPANY 


Some weeks ago I wrote an article under the 
caption of “Socialistic Insurance,” claiming that 
mutual insurance is socialistic, which provoked 
much comment, some favorable and some un- 
favorable—how much, either way, I’m going 
to leave those of you who have read it to judge. 
_ The favorable included a statement by a 
member of a State legislature, who said he had 
voted for State insurance but that the reading 
of my article converted him. The most drastic 
of the adverse criticisms were: 

First: A learned and well-meaning gentle- 
man said: 

Mr. Lott, your argument will not convince 
any one that mutual liability and compensation 
insurance is socialistic. You refer to the story 
which came out of Russia a few months ago to 
the effect that in that unhappy country the 
women were to be “Nationalised”; but inas- 
much as that story has been exploded you are 
sure td be discredited for trying to make capi- 
tal from an untruth. 

Second: The chief executive of a 
agency mutual compensation insurance com- 
pany, a good friend of mine, said: 

Do you carry life insurance in a mutual com- 
pany? Evidently you think that insurance 
which is sold through agents is all right, but a 
company which does not employ agents is all 
wrong. Z 

Third: A college professor, whom I greatl:’ 
admire, said: 

Your argument is fallacious. Are not clubs, 
churches, schools and families socialistic? 

I shall now try to answer these adverse criti- 


noi- 


cisms. 
A Nororious Fact 

As to my statement that extreme Communists 
have gone so far as to hold that the family tie 
should be broken and all women held as a 
“common trust,” and my critic’s comment that 
this story came out of Russia a few months ago 
and has since been “exploded,” permit me to 
say that I did not refer particularly to any 
story out of Russia, but to a fact long notorious 
in America. In Funk & Waguall’s Dictionary 


of the English Language, published in 1911 (at 
page 381), defining the word “Communism,” is 
to be found the following: 

A theory of government and social order 
according to which property is held as a com- 
mon trust and the profits arising from all labor 
devoted to the general good; in rare cases in- 
volving the abolition of the family, as formerly 
exemplified in the practice of the Wallingford 
and Oneida communities in the United States. 


In truth everything in the Oneida Community 
was “in common”—thoroughly mutualized. 
There was no limit. 

So what my critic characterizes as an “ex- 
ploded” untruth was actually practiced in the 
very State of New York in which he was born 
and not far from his birthplace. The same 
authority gives a quotation from a speech, made 
as long ago as 1882, by Joseph Cook, as follows: 

Communism * * * means the abolition of 
inheritance, the abolition of the family, the 
abolition of nationalities, the abolition of re- 
ligion, the abolition of property. 

I was justified in making the statement criti- 
cised, because such statement was true, because 
it shows to what communism leads, and because 
the principles upon which mutual insurance is 
being promoted are the principles of com- 
munism. 


LirE ComMpANY ANALOGY 

As to the question my mutual insurance friead 
put to me—“Do you carry life insurance in a 
mutual company?” my answer is: Every com- 
pany in which I have a policy was organized 
and established as a stock company, with ade- 
quate capital, full rates, full reserves, and with 
a complete and expert: service working for 
profit. In every case I procured my policy 
through an agent; and in no case was I in- 
duced to insure on the pretense that the insur- 
ance was being provided “at cost.” Some one 
or more of these companies may have since 
hecome mutualized to a degree; but each still 
maintains the “old line” practices, including an 
adequate agency service. The differences be- 
tween this mutual, old line legal reserve life 
insurance and the modern mutual liability and 
compensation insurance are multitudinous and 
fundamental. It would take reams of paper to 
fully explain these differences; besides which 
they are really well known by all who are versed 
in insurance. Mutual, old line legal reserve 
insurance depends upon the agent to extend its 
principles of providence to the greatest number 
of individuals, thereby giving the lie to the 
mutual propagandist who asserts that the in- 
surance agent is an economic waste. The 
insurance agent is a public asset. It is he who 
has made American life insurance what it is. 
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It is he who is thanked by many widows and 
more orphans, Any man who belittles the use- 
fulness to the community at large of the Ameri- 
can insurance agent acts from a lack of knowl- 
edge or from self-interest. 

Mutual liability and compensation insurance 
companies vilify, whereas mutual life insurance 
companies glorify, the agent. If my mutual 
compensation insurance friend carries life in- 
surance, it is a perfectly safe bet that he bought 
it through an agent, and that it is not on the 
assessment plan, 


ASSESSMENT COMPANIES SHACKLED 


Mutual liability and compensation insurance 
companies may be likened to the once rampant 
but now shackled assessment life companies, but 
not to old line legal reserve life companies. 

Mutual old line legal reserve life insurance is 
individualistic and not socialistic. It is thrift, 
providence, preparedness, capitalized by the in- 
dividual. It is banked savings, plus interest, 
plus health averaged. And the average is of 
mathematical certainty; there is no speculation 
or guess-work about it. 

3ut in mutual insurance for the protection of 
property and industry the socialtstic principles 
of collectivism are being applied to business— 
and it is the business of the country that the 
Socialist is after. 

While the employment of agents is a sound, 
economic practice, it is not because mutual life 
insurance operates through agents that alone 
makes it right, nor because mutual compensa- 
tion insurance operates without agents that 
alone makes it wrong. It is because they are 
also operated on wholly different lines, under 
wholly different principles, and with wholly dif- 
ferent ends. 

Concerning the question my college professor 
friend put to me—“Are not clubs, churches, 
schools and families socialistic?” I answer as 
follows: 

First—I cannot see any resemblance between 
clubs and socialism. My idea is that a mem- 
ber pays his club an annual fee for the privi- 
lege of paying more for the things he buys at 
his club than he could buy them for outside 
his club, but with the additional and _ all- 
important privilege of enjoying the selective 
exclusiveness which is the foundation of all 
clubs and which is violently-antagonistic to the 
socalistic creed. Socialists are not found in 
clubs. They carry their clubs with them. And 
our “wild-cat” mutual insurance companies are 
placing clubs in their hands. 

Second—Are churches socialistic? Of course 
they are in the sense that they stand for the 
betterment of mankind, which Socialists affect 








to believe is the mission of socialism. But I 
know of no church—disregarding some fugitive 
communities and organizations—which pro- 
‘fesses the doctrines of pure socialism. And 
every prominent apostle of socialism I know of 
hates, or while living hated, the church—every 
church—as thoroughly as the devil is reputed 
to hate holy water. 

Third—As to our schools, I know it is said 
that the manner of their maintenance has a 
somewhat socialistic aspect, because everyone 
with property (whether childless or not and 
whether using the schools or not) is taxed for 
their support. But if that be socialism, then 
nearly all taxation for particular public pur- 
poses is socialism. In effect the American 
school system is a bulwark against socialism. 
Its results reveal the fallacy of socialism. It 
is absolutely and utterly impossible to jack- 
plane school children to a common level. In 
the school their individualism holds natural 
sway. There personal merit wins. Mutualism 
has no place in the. schoolroom. Into the 
American free schools go the girls and boys of 
all our*people; the native born and the foreign 
born; the naturalized and the non-naturalized ; 
the rich, the poor and the pauper. All these 
girls and boys have equal opportunity to use 
the publicly provided educational machinery. 
Out of our free schools have come those who 
have made America great through individual- 
ism. In our schools students fail or succeed in 
accordance with their own individual ability, 
industry and capacity to take advantage of their 
opportunities. When they leave, there is await- 


ing them in individualistic America the same — 


opportunities for ability and industry which 
they found in the school. Our schools are not 
designed to and do not squeeze all individuality 
out of them and reduce them to the condition 
of equal pawns in a socialistic mass. 

Fourth—As to the family being socialistic, 
even a college professor ought to know that 
the family is the strongest antidote against 
socialism—that it is the institution most 
solutely antagonistic to socialism. Cf course, 
the family is highly “social,” being the very 
foundation of all civilized society; but to term 
it “socialistic” is nonsense intensified. It would 
be even less absurd to call Theodore Rooseve't 
a pacifist or Cardinal Mercier a pro-German. 


SocrAListic INSTITUTIONS 


It must be admitted, however, that we have 
some well settled socialistic institutions in this 
country—that is, if college professors may he 
called “institutions.” For many of our college 
professors are Socialists, and of the most logi- 
cally illogical type. But many of them are to 
be pitied rather than blamed. They are under- 
paid, underfed and underclothed. They give 
hard years of their lives to perfect themselves 
for their work, while their monetary reward is 
at best meagre and ordinarily mean, niggardly, 
picayunish—a reproach to fair America. No 
wonder then that they should think that the 
good things of life in this country are unfairly 
divided. But it is greatly to be wondered that 
they should join the ignorant, the ill-balanced 
and the unscrupulous in the choice of means to 
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right the wrong. Many of them have resorted 
te socialism, and some have schemed for and 
obtained Government positions, where they can 
and do use the taxpayers’ money to spread their 
socialistic propaganda. 

In conclusion allow me for emphasis to 
amplify what I have already indicated, namely, 
that the practices of the mutual liability and 
compensation insurance associations in this 
country are highly speculative, economically 
unsound and politically destructive. The eco- 
nomics of sound insurance require many things 
which such mutuals do not provide. Especially 
they require the agent. He who would destroy 
the agent would pull down the entire institution 
of insurance. Without the agent of to-day and 
yesterday there would be no insurance to- 
morrow, which, in the last analysis, means that 
the United States would be an undeveloped and 
an undesirable country instead of one of the 
greatest nations on earth. 

Insurance occupies a conspicuous place and an 
honored position in the homes and in the in- 
dustrial, commercial and financial institutions 
of this glorious country of ours. It is a neces- 
sary, vital and beneficent part of our national 
life. 

The American insurance agent has made it 
what it is, 

Long may he live and always may he prosper! 

The foregoing ts the body of an address de- 
livered by Edson S. Lott at the National Asso- 
ciation of Insurance Agents Convention held 


last weck at Des Moines, the detailed report of 
which appears in the main section of this issue. 


VIRGINIA RATING BUREAU 


Mutuals Fighting for Admission—Commis- 
sioner Joseph Button Will Pass on 
Matter 


Commissioner of Insurance Joseph Button 
of Virginia has taken up the matter of mutuals 
being allowed to enter the Virginia Inspection 
and Rating Bureau, which is the branch in that 
State of the South Eastern Underwriters Asso- 
A conference was held last week be- 
tween the Commissioner and representatives of 
the Federation of Mutual Fire Insurance Com- 
panies, senior reciprocals and of the South 
Eastern Underwriters Association relative to 
the construction of the new rating laws of the 
State. The association had denied admission 
to mutuals and reciprocals under its constitu- 
tion which prohibits the return of any part of 
the premium. ; 

Commissioner Button decided that as the 
association is not organized under State laws, 
he could do nothing until the bureau should 
be thus organized, which he requested it to do. 
The hearing was adjourned until December 13 
in order to allow time for that to happen. 


New Agency Firm in Spokane 
Geo. D. Dryer, who has for some time been 
connected with the general agency of J. T. 
O’Brien of the Penn Mutual Life at Spokane, 
Wash., has been made associate general agent. 
The agency will now be under the name of 
O’Brien & Dryer. —~ 
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Thursday 


GREAT AMERICAN CHANGE 


W. L. Lerch to Succeed Ingram & Lerch in 
Western Department 

Following the death of John C. Ingram‘ of 
Ingram & Lerch, President Charles G. Smith 
has announced the rearrangement of the West- 
ern department of the Great American and 
American Alliance Insurance Companies. 

W. H. Sage will continue as general man- 
ager of the Western department and W. L. 
Lerch has been appointed manager to succeed 
Ingram & Lerch. George B. Sedgwick con- 
tinues as assistant manager and E. O. Basse, 
State agent in Wisconsin, has been called in to 
take the position of second assistant. 

Mr. Sage has been associated with the man- 
agement of the Western department for many 
years. Mr. Lerch advanced from a clerk to 
joint manager with Mr. Ingram and is promi- 
nent in Western fire organizations. Mr. Sedg- 
wick is a former field man who went with the 
Great American a few years ago. Mr. Basse 
is an experienced field man who has been active 
in Western field men’s organizations. 


A Business Man’s Plaint to the Government 


Ernest C. Folsom, president of the Pioneer 
Insurance Company of Lincoln, Neb., has felt 
moved to indicate a method whereby the pa- 
per shortage may be alleviated and the postal 
service improved by a Federal Government 
bureau. His views are set forth in a letter 
addressed to Hon. R. W. Emerson, assistant 
director, Bureau of. War Risk Insurance. 
Washington, D. C., which reads as follows: 


In this morning’s mail each officer of this 
company received from your bureau seventy- 
five pages of printed matter, all together, deal- 
ing with the subject of “War Risk Insurance.” 
I cannot state accurately how many circulars 
we have received on this same subject in 1920. 
My personal recollection is that this is the 
eighth or tenth instalment. The booklet is 
illustrated, giving such valuable information 
as that if the young ladies employed in the 
bureau were to stretch out their arms in single 
line it would extend thirteen miles, 

To. have mailed this circular matter from 
this office to yours would have cost us sixteen 
cents. _What its publishing and mailing cost 
to the Government was would be a matter of 
pure speculation for me to attempt to estimate. 
Suffice it to say that we have just been obliged 
to abandon a simple circular for use in our own 
business for the reason that our printer is 
unable to obtain the stock, any stock, for its 
publication. 

The mail service has broken down until 
delays in service have gone so far as to 
scarcely excite even impatience and yet you 
have the hardihood to pile upon our desks such 
circular matter, when you know, or should 
know, that the matter therein contained can 
serve no purpose at all commensurate with 
the material, time, and postal-carrying capacity 
required for its production and delivery. ; 

No, I’m not an anarchist. I am heartily 
favor of “War Risk Insurance,” and I’m not 
a rock-ribbed Republican trying to use this as 
propaganda against your party, assuming you 
are a Democrat. I am simply telling you 
frankly how this impresses one man who has 
been accustomed each year to save a little out 
of his income. 





—The American Eagle Fire Insurance Company of 
New York has been admitted to -Arkansas, 
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CASUALTY GROWTH 


Arthur P. Woodward Sketches His- 
tory and Development of Acci- 
dent Insurance 


FRILLS ON THE POLICIES 











Extreme Forms of Coverage Found to be 
Disadvantageous in Themselves, as 
Well as Belittling to the Business 


The history and development of accident in- 
surance was interestingly set forth at the re- 
cent meeting of the International Claim Asso- 
ciation by Arthur P. Woodward, secretary of 
the accident department of the Connecticut 
General Life. After sketching the early forms 
of accident insurance Mr. Woodward pro- 
ceeded : 

I know of no analogy in the commercial world 
where the selling price of a commodity has re- 
mained fixed and competition has taken the form 
either of improving the. quality or increasing the 
quantity of the goods; yet that is precisely the history 
of accident underwriting. With the accumulation of 
experience, opportunities to make the contract more 
attractive to the policyholder began to present them- 
selves. These opportunities were used partly for com- 
petitive advantage, but more frequently with a desire 
to broaden the coverage and remove restrictions, 
thereby increasing the value of the policy to the pur- 
chaser. The process still continued even though it 
has seemed for some time that the ingenuity of the 
underwriter had been taxed to the limit of his ca- 
pacity and the margin of the underwriting profit re- 
duced to the vanishing point. 

One of the earliest frills—I think the first—is the 
dismemberment schedule. In its early form it was a 
recognition that the loss of both hands or both feet 
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or total blindness was a permanent disablement that 
should be compensated to the extent of the face of the 
policy. 

Partial disability followed early in the history of 
the business and has remained by all odds the most 
expensive and troublesome. Undoubtedly there are 
many cases where partial disability has been of real 
benefit to the policyholder, and there are some cases 
where the partial disability provision is of assistance 
to the adjuster in arriving at a proper settlement. 
Furthermore, it is probable that if the partial dis- 
ability provision was not in the policy contract, the 
aggregate payments for total disability would be 
slightly greater than they are. The difficulty with 
this provision lies in the fact that despite the efforts 
made to define definitely what constitutes a partial dis- 
ablement, disability and inconvenience merge into one 
another by imperceptible gradations, and the adjuster 
is confronted by the impossibility of determining where 
the one leaves off and the other begins. The dura- 
tion of partial disability, therefore, becomes subjective 
to a very large extent, and as soon as the mental 
attitude of the claimant becomes either in whole or 
in part the measure of liability, the contract loses 
definiteness. We have troubles enough with seem- 
ing contradiction of fact, but when facts cease to be 
the guide and are supplanted by feelings, the settle- 
ment reduces itself to a mere question of bargaining. 


' Regarding double indemnity for losses 
sustained on common carriers, it has developed 
from a most extraordinary premium once 
charged travelers, according to Mr. Wood- 
ward’s findings. The original clause was spe- 
cific and admitted definite proof, but later 
variations of the double indemnity feature 
have not proved so satisfactory and have af- 
forded opportunity for fraud.. An instance 
was related where the certainty of fraud was 
so great that a settlement was agreed upon by 
the claimant, despite the fact that no actual 
proof could be produced nor was any con- 
fession of fraud ever made. Mr. Woodward 
then took up the accumulation provision: 


Another of the faills is the accumulation provision, 
both for the principal sum losses and weekly indemnity 
payments. This provision had real merit to it. The 
added stability and reduction- of lapsation was of 
distinct advantage to the companies, while the in- 
crease in the face value of the policy was a gain to 
the policyholder. Unfortunately, the value of this 
provision has been destroyed. I think it may claim 
the unique distinction of never having increased the 
problems of the claim department. 

The beneficiary clause appeared some fifteen or 
more years ago. Probably no frill has ever raised as 
much discussion, not only amongst underwriters but 
even extending to the insurance departments. Cer- 
tainly none is or has been comparable with it for 
utter foolishness. Starting out to cover only the 
insured’s wife, it was gradually extended to cover 
the son, the daughter, the man-servant, the maid- 
servant and the stranger. Even the cattle was repre- 
sented. You could hear them braying for business. 

One of the difficulties that has always confronted 
the adjuster has been the necessity of reconciling the 
popular conception of the accident policy with its 
legal interpretation. The average policyholder believes 
that he should receive benefits because he is hurt 
or suffers pain, whereas the underwriter fashioned 
the policy as a contract of indemnity to make good the 
loss of business time only if the hurt or loss pre- 
vented the insured from attending to his occupation. 
The recognition of this public conception and the 
need of meeting it as far as possible is the reason for 
two more of the standard frills, namely, the optional 
indemnity provisions and the surgical benefit pro- 
visions. By surgical benefits I include allowances 
made for hospital charges and nurse’s services. Both 
of these have made the contract more attractive and 
have proven themselves of distinct advantage to the 
claim department in effecting just and satisfactory 
settlement of losses. 

There remains but one more of the frills common to 
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policy forms of all companies, namely, the indentifica- 


tion provision. I have no doubt that to many 
purchasers of accident insurance this provision, to- 
gether with the indentification card that it has be- 
come the practice of the companies to furnish, gives 
some feeling of security. It has always been a source 
of wonderment to me that so few people met with 
injury under conditions that would bring this clause 
into operation. I have never had any claim pre- 
sented that was covered under the terms of this clause, 
nor have I ever been called upon to make any pay- 
ment as a result of it. 

Broadly speaking, the claim department is occupied 
by three classes of claims: those involving an inter- 
pretation of the insuring clause, a sifting out of the 
ones where disease was a causative. factor; those in- 
volving fraud either in the inception of the policy 
contract or in the circumstances connected with the 
claini itself, and those coming within the terms of 
some one or more of the frills and requiring the 
interpretation of the language employed. This latter 
class is by far the most numerous, so that the frills 
have become of relatively the most importance to the 
claim adjuster. 

The present-day accident contract is not a perfect 
instrument by any means, but it is a vast improvement 
over the ones in common use only a few years ago. 
Work still remains to be done on it that it may ex- 
press the true function of the casualty company 
toward society, and that in the competitive strife for 
business emphasis should be put on those features 
which constitute the real protection to the policy- 
holder and not upon those extreme forms of cover- 
age which belittle what is a necessary and should be a 
dignified business. 


N. F. P. A. Meeting 
The National Fire Protection Association, 
at the meeting of its executive committee in 
New York last week, decided to hold the next 
annual meeting in San Francisco, June 14, 
15 and 16, 
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More Information Required in Kansas 


When the fire insurance companies operating 
in Kansas receive the blanks for the annual 
reports on the Kansas business for 1920 they 
will discover places fof much information that 
never has been required of these companies pre- 
viously. It is desired in Kansas for the rating 
bureau operating under State law. It will show 
definitely the experience of each company in all 
branches of the business. 

The table previously used by the Department 
provided for reports showing the business in 
force, reinsurance, risks written and cancelled, 
gross premiums, losses paid and incurred on 
fire and lightning, hail, marine and inland, tor- 
nado and the aggregate business written. ‘ 

The new tables, which have just-been sent to 
the State printer, provide for the following in- 
formation, with the business in force, written, 
reinsurance, gross premiums, losses paid and 
incurred in each of the following divisions: 


Fire and lightning, cities, towns and farm 
properties separated. 

Tornado, cities and farms separated. 

Hail, buildings and growing crops separated. 

Automobile, fire, theft, property damage, col- 
lision and tornado separated, 

Marine and inland. 

Acreage and investment. 

Registered mail. 

Sprinkler leakage. 

Explosion. 

Earthquake. 

War risks and civil commotion separated. 

Thresher risks, fire and tornado separated. 

All other classes. 





of Mladic B? 


67th ANNUAL STATEMENT 
JAN. Ist, 1920 


Capital..............$500,000.00 
Assets..........%. «+ -6,711,669.90 
ee SR tee 901, 329.92 


Net Surplus to Policy- 
eee ... -2,810,339.98 


: Fire, Marine, Windstorm, Automobile, 
Sprinkler Leakage, Riot and 
Explosion Insurance 


New York State ~ 
F. F. Buell, S. A. Troy 
E. J. Parmelee, S. A. Syracuse 
New England 
. A. 116 Milk St., Boston 


Middle Dept. 
E. A. Morrell, S. A. 205 Walnut Place, Phila. 


N. Y. Sub’n and Northern N. J. 
Jas. J. Garland, 514 Eighth Avenue, Brooklyn 


Geo. Shaw, S 
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FIRE AND CASUALTY SECTION 


FIRE INSURANCE PREMIUMS IN NEW YORK CITY 


Thursday 


The following table shows the returns made to the New York Board of Fire Underwriters of premiums 
received in the boroughs of Manhattan and Bronx, New York city, by companies during the first six months 
of 1920, in comparison with the figures of the corresponding periods of the three preceding years; also the 
premiums in the Borough of Brooklyn: in the first six months of 1920, as reported to the Fire Insurance 
Salvage Corps, compared with those of the similar period in 1919: 


NAME OF COMPANY 
New YcrRK | 
American Alliance .......+-..+++- 
American Eagle <.cwesssceciccwes 
American Equitable ............-> 
American Merchant Marine....... 
Assurance Co. of America........ 
Bankers and Shippers............ 
Caledonian-American ...........+. 
City of New York...........+..-- 
On EE es rg eee me ee 
Commercial Union .........++-+. 
COMMON WEAN 6.6504 05)5 50:00 5 5.6010. 
WC SAMRNRRTIRTEL ~ nhco'a0 0.4005 Sigiac0's ciate a abe 
Ridelity-Phenix 26 o00'cs v2 ee cece sce 
Globe. and Ruteere. oc. 6 <c sc0tcice0% 
Great American . 6.26.62 secc0ens 
Guaranty Fire occ cece cccccnee 
SP Aa oe ore oce. 
RROOEE ons aisin'ary sm) s sales peices si 
Sarr or ae ote 
SIMO SEED) gcse sist ese aise os 
OR ye RSPR Sess Nae sree 
Importers and Exporters.......... 
PRECEMATIONEL a .o:c.5:s o'5:0'0 00 eso e's.eevs 
RSTSGOTDOCKET | oco.5-cics. 6d 000 were 0-0 ores 
RRR TURIO 86.65 oss 0 .o.seisra gins S1e'o.0% 20 50 
1 PSS SCE ae Seo oce 
Merchants Underwriters .......... 
Biational (EaOBTCy. (vicdis ns sow-s sos esis 
MMNCR, isc oS nines ca-0's o Satie ssp we,s + 
PTET, 5 nee ois sc 9 VG Sohne o's. 
ORE IREMET oc oeebiees cele nemesis as 
WRANEE.. ch cn's fio Rises as Se wlernielee tae at 
NEM G Foi a 5 5in.o.0: oars cele 0 6s Sus Al oiers la aie, 
ee ages cerenerere sel 
SRERDURYE 5.6 5.5% 0:50 4 620s Sere ae ssbie. 
DERE. as hak Aco R ere eR oun ee eens 
SUV VOBENE os :< inte. 3 6:0:0:4:4 0.062 o5,00 
Roprabeer RACER Tops iain,s oie csi creme 
MOREE * ows is wis 290 Aa Se Os SSeS 
eet ty le Ce cae ae 


Lloyds 

Allied Underwriters ..........++.. 
American Exchange Underwriters.. 
American, Lloyds i.5 64 caievcssen 
Individual Underwriters .......... 
EUGVG cio oie 6 tees ore dies @ base's sieies 
New York Fire Lloyds............ 
New York Reciprocal Underwriters. 
North American Inter-Insurers.... 
Workingmens Fire Ins. Society. 

Retired companies ..........++--- 


New Yorx State 
Agricultural, Watertown ......... 
Athany, AWAny siscis.cies< sce 0 30's 
Buffalo, Buffaloy ...... esol ovale wie 
Commerce, PRRUG, fee a5 S00.0 5 atea(ocive 
Excelsior, Syracuse ......-.-eeeees 
Glen ‘Cove DERttAl fos osc 5 ciecise vies 
Glens Falls, Glens Falls........... 
RF ateTh, PEPER fore. innse iw isie-ts.e.wreieree es 
Retired COMPANICS « oi.c:50,00-0si0 cee 


CALIFORNIA 
California, San Francisco ........ 
Firemans Fund, San Francisco..... 
Home F. and M., San Francisco... 
ert net a Cs |. ae ee ree 


CoLoraDo 
Merchants, Denver ........eseees- 


ConNECTICUT 
PORE TA OMETORAL 6 ing v.05. oo 0k 2 
Automobile, Hartford ............ 
Connecticut, Hartford ............ 
Hartford, TSrlerd 6...0'0 oscec cess 
Wationat EiarGror oie ain c 5 css 2 vos 
Orson’. TIBCtCOre.<.<s6 » o)0665 cess wives 
PUN PP EROLO 5 cos :0-0:8'0 0 a%e-wiee's:e 
Security, New Haven ............ 
Stantaca, Tiarerord 66 es cccascces 


District OF COLUMBIA 
Firemens, Washington ..........-+. 
hn RS SESE Tae errr re pr 
REFER “CORIPANY: 5..5:0 615!5osfosie'¢ 00.0000 


GEORGIA 
Georgia Home, Columbus.......... 


ILLINOIS 
Federal Union, Chicago ........... 
Great Lakes Fire, Chicago......... 
Millers Mutual, Alton .-.0< «<i 6:00 
Mill Owners Mutual, Chicago...... 
Manufacturers, Chicago............ 
Marquette National, Chicago...... 
Millers National, ~Chicago.......... 
National Trades, Chicago......... 
Protection Mutual, Chicago........ 
Western Alliance, Chicago ........ 


20 





1920 
$114,138 
260,911 
306,340 
116,561 
80,761 
39,343 
498 
133,202 
85,878 
34,767 
112,186 
889,388 
361,366 
585,458 
696,263 
— 


218, 4538 


4,480 
28,804 
46,470 

714 

7 
50,339 
30,612 
265 


133,147 
18,817 
31,088 
18,161 
48,759 
14,927 

124,230 
35,262 


52,248 
135,041 
32,591 
44,871 


19,806 


554,067 
216,671 

87,215 
259,512 
308,495 

97,205 
178,098 


32,914 


36,879 
41,158 
26,473 

80 
51,438 
16,241 
86,793 
33,712 

88 
17,489 


Manhattan and Bronx 


1919 
$74,351 
133,132 

97,491 


467, 735 
244,918 
350,666 
483,793 


170,765 
183,866 
32,890 
213,815 
45,008 
118,868 
57,031 
38,386 
14,207 
65,540 
281,938 
21,320 
163,407 


3,532 
16,294 
15,384 
$5,560 


110, 303 


96,853 
13,012 
27,737 
14,916 


32°5 
57, rH 


68,859 
99,366 
24/311 
22,086 


13,478 


442,173 
109,092 
71,786 
184,685 
187,144 
80,442 
125,321 
46,112 
28,993 


1918 
$58,298 
104,993 


110,214 


45,910 
100,370 
165,429 
217,491 

35,930 


160, 432 


3,370 
16,066 


76 
142,479 


90,947 
17,917 
37,003 

9,718 


45, 960 


68,948 
114,724 


19,802 
12,585 


445,324 
150,188 
81,414 


1917 
$48,923 
43,521 


235,679 
410,771 

"5,861 
134,921 
672,673 


19,471 


146,211 
159,103 
30,671 
164,079 
34,942 
90,076 
25,428 
24,067 
2,512 
24,600 
196,592 
34,980 
149,212 


3,070 


20,505 


73,530 
11,159 
21,429 

9,480 


340,184 
51,975 
62,408 

173,981 

176,795 
73,160 

115,854 
44,451 
23,652 


12,551 
14,374 
13,187 


14,962 


-—Brooklyn—, 

1926 ‘ 1919 
$23,171 $15,907 
49,549 48,894 
50,883 23,504 
14°732 ne B 
13,581 11,792 
42,798 Cuwens 
6,266 7,605 
30,004 29,765 
18,755 2,569 
11,169 6,743 
32,792 19,853 
158,382 131,351 
147,267 122,451 
117,274 61,743 
165,568 121,308 
10,373 8, 745 
55,788 54,811 
214,398 187,692 
11,091 15,518 
16,185 5,293 
11,907 5,083 
4,756 cenes 
42,581 29,074 
44,299 15,065 
37,724 21,313 

2,613 iain 
221,686 100,735 
99,972 134,434 
12,619 10,392 
42, "136 40,427 
48,431 31,681 
55,596 43,017 
8,403 8,199 
5,104 4,993 
7,167 55946 
3,448 9,340 
78,429 70,318 
36 739 
102,085 80,252 
2,298 1,795 
8,533 6,036 
7,488 739 
852 8,315 
145 edeece 
4,556 12,521 
4,797 4,271 
168 1,066 
atone 41,401 
40,698 23,815 
14,537 11,861 
22,925 19,811 
2/238 3,256 
3,763 Saleseuaen 
1,826 3,428 
29,542 24,943 
3,906 4,168 
eehete 5,416 
11,322 4,800 
22,695 16,527 
6,802 4,757 
4,148 1,852 
2,875 2,126 
119,610 100,636 
39,437 24°47 0 
77,851 45,107 
174,110 162,760 
176,099 123,083 
36,409 26,540 
31.596 23/911 
15,167 18,490 
17,203 12,286 
659 1,188 
7,300 4,219 
6,512 2,535 
1,577 1,832 
4.076 1,916 
Clee: = -ssane 
1000  awecce 
4,625 956 
2,605 987 
8,933 12,808 
2,233 932 
5, eee ° 

3,792 os 
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October 28, 1920 


FIRE INSURANCE 


NAME OF COMPANY 


INDIANA 
Columbian, Indianapolis .......... 
Grain Dealers National Mutual.... 
Indiana Lumbermens Mutual...... 
Sterling, Indianapolis ...........- 


Iowa 
Central National, Des Moines...... 
Dubuque F. an po ania genase 
Mill Owners Mutual ..... aoe deateleatca 
National Reserve, Dubuque........ 


KENTUCKY 
Henry Cay Fire, Lexington........ 


LovUISIANA 
Mechanics and Traders............ 


MARYLAND 
Baltimore American .......-+-+..-- 
Baltimore. PAUGGEL 6.56 ecccccaccsess 


MASSACHUSETTS 
Berkshire Mutual, Pittsfield....... 
Boston, BeOstons cfs 0<0:<:665% aed 
Fitchburg Mutual, Fitchburg...... 
Lumber Mutual, Boston .......... 
Massachusetts F. and M., Boston... 
Old Colegy, PattOtics + osc teccexs 
Springfield F. and M......... ere 
United Mutual, Boston............ 


MICHIGAN 
Columbian National, Detroit....... 
Detroit F. and M., Detroit........ 
Inter-State, Detroit .....cccuscers 
Michigan F. and M., Detroit....... 
Michigan Millers, Lansing......... 
Peninsular Fire Ins. Co., Gr. Rapids 
Retired companies ...... ae snes eels 


MINNESOTA 
Minneapolis F. and 
Northwestern F. and M., Minn..... 
St. Paul F. and M., St. Paul...... 


Missouri 
American Central, St. Louis....... 
CHizens: SE ROG: bcc ces vce cence 


New HAMPSHIRE 
Capital, Cancord ..266- 6.0 err e 
Granite State, Portsmouth......... 
New Hampshire, Manchester....... 
SOCHSHM ic ccicacsisiciss seas aoe beets ; 
Retired companies ............. Soe 


New JERSEY 
AmetiCat, MEWEIE .occcccecnecess 
Atlantic City Fire, Atlantic City... 
GARIRIEY solar ec ccin oc cerca te eases 
GONNA faienc sane dta esse cee deus 
Eastern Fire, Atlantic City........ 
Federal, Jersey City ..06 ccc csccsce 
Firemens, Newark 
LS a ee err 
INCW TICUMAWION 0.6 6inc 056 caste cede 
New Jersey. Newark ............. 
Staridded; Prenton. oi... ccccccc ces ces 
REtHred: COMPGNG «406.000 c0s ove 500s 


ot NortH CAROLINA 
Dixie Fire, Greensboro............ 
North Carolina Home ............ 


OuI10 
American Druggists, Cincinnati.... 
American National, Columbus...... 
Central Manufacturers, Van Wert. 
Cleveland National ...........20- 
ANGuUusttial,. WEL <0 555006 nse esic 
Ohio Farmers, Le Roy.........-- 
Ohio. Mutual, Salem «.......cccecss 
Reliable, (RE ar tere ae 
Retired companies ............+--- 


PENNSYLVANIA 
Allegheny Fire, Pittsburg......... 
Allemannia, Pittsburgh ........... 
Alliance, Philadelphia ...........- 
City, PItenGua ca cs acca ck ns sens 
County Fire, ane Ra pad Keres 


Rarihiera: Wotan scsasiccnces as si 
Fire Association, Philadelphia..... 
Franklin, Philadelphia ........... 
GHODE cs va caenaet OE OPE Pee 


Girard F, and M., Philadelphia.... 
Graphic Art Mutual, Philadelphia. . 
Independence, Philadelphia ....... 
Ins. Co. of North Am., Philadelphia. 
ang. Co. Of State Of Pascccascees +s 
Keystone Mutual, Philadelphia..... 
umbermens, Philadelphia ........ 
Manton Mutual, Philadelphia ..... 
Mechanics, Philadelphia .......... 
National-Ben Franklin, Pa......... 
National Mutual, Philadelphia..... 
National Union, Pittsburgh........ 
North Branch, Sunbury .......... 


ennsylvania Millers Mutual...... 
ennsylvania Lumbermens Mutual. 





1920 


5,622 
5,622 
1,640 


12.594 
99,954 
1,424 
6,774 


22,768 


112,856 


146,630 
27,370 


44,243 
15,668 
39,297 
85,932 


173,345 
18,196 
106,958 
62,224 
4,674 
142,059 
118,123 
78,999 
42.604 
19,091 


16,585 
46,493 
100,805 
13,735 
29,815 
33,040 
184,672 
75,041 


(Continued on page 22) 


THE 


PREMIUMS IN NEW 


c————Manhattan and Bronx 


1919 


49,823 


19,452 


3,029 
119,333 
8,096 
1.610 
22,707 
35,448 
111,277 


eeeeee 


115,761 
20,041 


138,102 


6,805 
1,618 


14,099 
37,951 
68,568 
12,295 
18,969 
26,983 
158,795 
50,113 
24,242 
44,168 
2,592 
16,515 
357,780 
46,628 


37,520 
57,605 
51,603 
61,540 
1,614 
1,377 


YORK CITY—Continued 


1918 


1,096 
26,950 
39,191 

118,426 


27,888 
36,869 
14,280 
33,114 
40,875 


1,379 
81,899 


100,645 
17,933 


44,660 


123,700 
112,656 
48,582 
67,487 
19,336 


249,554 


1917 


38,610 


18,689 


29,710 
79,448 


eeaeee 


10,027 
29,827 
25,734 
31,822 


69,241 


10,517 
1,496 
40,925 


21,928 


120,854 


121,787 
64,801 
44,824 
40,350 
15,388 

1,059 


10,644 
5,594 


30,611 


50,018 
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-—Brooklyi—, 
1920 1919 
S66. weess ‘ 
228. 201 
1,508 1,433 
26,534 14,933 
2,622 2,764 
29,505 22,048 
374 160 
Se ee 
2,724 1,928 
17,002 17,350 
7,231 6,513 
Tie aad : 
403 383 
50,373 34,235 
2,437 562 
1,705 1,238 
26,225 17,814 
8,873 4,578 
28,273 19,000 
112 peu 
1,910 3,406 
11,570 12,648 
1,028 72 
10,519 11,821 
9,729 4'336 
46,430 3,696 
6,258 1,103 
3,275 2,442 
25,858 17,658 
38,088 82,298 
40,132 23,518 
12,296 13,643 
REGO . steace 
24.899 26,491 
114 Pree 
55,684 46,143 
716 453 
42.164 32,794 
24.025 =. ss eae 
353 451 
9,043 3.856 
73,072 53,662 
33.576 28° 497 
33.873 26,346 
17,227 8,840 
11,080 8,122 
aiineidaca 786 
239 2.078 
6,233 3,156 
2,095 1,811 
95 3 «swews 
2,439 1.565 
9,645 2,174 
1732 5.739 
23,495 21,470 
276 53 
216 81 
aaitews 2,242 
17,165 2.058 
4,556 3,291 
17,158 13,361 
381 755 
7,142 5.620 
9,024 6,177 
54.191 37.036 
45,504 37,189 
rere 6,274 
49,822 28,734 
179 103 
1,957 3,253 
109,387 89,406 
24,869 24,428 
Cee =o tune 
9,328 10,521 
ae -— wtvlewen 
11,920 10,421 
18,583 7,660 
Te. *igwaws 
27,285 11,125 
2,082 5,429 
558 435 
1,740 1,821 





Galveston Storage Ordinance 
The Board of City Commissioners of Gal- 


veston, Tex., has adopted the following ordi- 
nance regulating the storage of sisal, jute, cot- 
ton and other “inflammable materials” : 


Section 1. It shall be unlawful for any per- 
son, firm or corporation to keep or store, in 
any building or warehouse within the fire limits 


‘of the city of Galveston, any sisal, jute, bag- 


ging, cotton or other inflammable material, 
unless the same shall be stored as provided 
hereinafter, viz: 

There shall be a clearance space of three 
feet between all windows, doors and the goods 
stored. Aisle ways shall be made through the 
piles of stored material at the discretion and 
under the supervision of the chief of the fire 
department and the fire marshal, these passage- 
ways to depend entirely on the cubic capacity, 
size, location and character of the warehouse 
or building, the warehouseman to have the 
right of protest to the Board of Commis- 
sioners in the event he feels that the demands 
of the fire chief and fire marshal for passage- 
ways are unreasonable. 

Buildings and warehouses equipped with 
sprinkler systems shall have two feet overhead 
clearance between top of stored material and 
ceilings. No overhead clearance shall be neces- 
sary in fireproof buildings or warehouses, or 
mill constructed buildings, or warehouses not 
equipped with sprinkler system. Ordinary 
frame or sheet iron buildings or warehouses 
shall have an overhead cleararice of three feet 
between top of stored material and ceiling. 

Section 2. It shall be the duty of every 
person, firm or corporation and warehouse- 
man in storing sisal, jute, bagging, cotton or 
other inflammable material to have their ware- 
house properly guarded day and night, and to 
allow no fire to be made in any portion of the 
building containing these materials, and to 
prohibit the smoking of pipes, cigarettes or 








“All kinds of Insurance 
on Automobiles” 


FIRE THEFT 
COLLISION LIABILITY 
PROPERTY DAMAGE 


AUTOMOBILE INSURANCE EXCLUSIVELY 


American Automobile 
Insurance Company 


Pierce Building, ST. LOUIS, MO. 


LAWRENCE B. PIERCE, Chairman of Board 
CHAS. W. DISBROW, President 














cigars in or about such warehouses or build- 
ings at any time. 

Section 3. It is made the duty of the chief 
of the fire department and the fire marshal 
to have all sisal, jute, bagging, ‘cotton or 
other inflammable material kept in storage in 
violation of the provisions of this ordinance 
removed at the expense of the owner or cus- 
todians thereof. 

Section 4. Any person, firm or corporation 
who shall violate any of the provisions of this 
ordinance shall be fined not less than $5 or 
more than $50, and each day’s violation thereof 
shall constitute a separate offense. 

Section 5. This ordinance shall take effect 
and be in force upon and after thirty days of 
publication thereof. 





Move to Cut Taxation of Insurance 

The Kansas Municipal League, representing 
practically all of the incorporated cities of the 
State, has adopted a recommendation that all 
insurance taxes in Kansas be abolished except 
the amount necessary to maintain the depart- 
ment. The Insurance Department now collects 
many hundreds of thousands of dollars an- 
nually in fees and taxes from the insurance 
companies. Except in a few instances these 
taxes are passed on to the policyholder and is 
simply a method of indirect taxation. 





RAILROAD FIRE — MEET- 


Secretary Franklin H. Wentworth of N. F. 
P. A. Gives Talk 


Nearly one hundred delegates attended a 
meeting of the Railroad Fire Prevention Asso- 
ciation in the Hotel Southern at Baltimore last 
week and listened to a lengthy and interesting 
program on fire prevention matters. Secretary 
Franklin H. Wentworth of the National Fire 
Protection Association gave an address on 
the general subject of fire prevention which 
was one of the best presented. J. H. Howland 
of the National Board was in the city at the 
time and was pressed into service. He spoke 
on “Standardization.” 





Morton S. Lewis Dead 
Morton Stewart Lewis, assistant manager 
of the New York department of the Royal In- 
surance Company of Liverpool, died at his 
home in Elizabeth, N. J., last week. Mr. Lewis 
had been in the business for many years, having 
started in the offices of Proud & Campbell, 
Baltimore managers of the Royal. He came to 
the New York office in 1888, and shortly after- 
ward became inspector of railroad properties. 
Subsequently he became assistant manager of 
the New York office. He represented the com- 
pany in several rating organizations and was 
held in high regard both by the officers of the 

company here and by those abroad. 


Eastern Fire in Central Fire Office 
The Central Fire Office, Inc., has been ap- 
pointed general agent of the Eastern Fire In- 
surance Company of Atlantic City, N. J., for 
the United States and Canada. 





—Announcement is made of the death of Peter 
Shaen, who has been with the Fireman’s Fund Insur- 
ance Company in various capacities for more than 
twenty years. 
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FIRE INSURANCE PREMIUMS IN NEW YORK CITY—Continued 


NAME OF COMPANY 


Pennsylvania, Sunbury ........... 
Pennsylvania, Philadelphia ....... 
Peoples National, Philadelphia..... 
Philadelphia_Manufacturers Mutual. 
Pittsburgh Fire, Pittsburgh........ 
Keliance, Philadelphia ........... 
Republic, Pittsburgh ....:........ 
Superior, Pittsburgh ............. 
Standard Mutual, Philadelphia.... 
Cssittd “AMErCar ... coc sc0s ese ss 
United Firemens, Philadelphia..... 
Victory, PRUAGCIONIG 6565 65.5 0 0 science 
Western, Pittsburgh ............. 
ROCCE COMIGANG io ose 5 080d oes 


Ruope IsLanp 
Blackstone Mutual, Providence.... 


Equitable, Providence ..... Saeere 
Hope Mutual, Providence......... 
Pawemtiet “Bisa. oe 6cccgcdh.c <0, 
Providence Washington, Providence 
Rhode Island, Providence......... 


Mercantile Mutual, Providence.... 
Merchants Mutual, Providence.... 
Narragansett Mutual, Proyidence.. 
What Cheer Mutual, Pawtucket.... 


TExas 
Millers Mutual, Fort Worth....... 
REMTOd: GCOMPARY, © oeiss 660 sss oscs 


: VIRGINIA 
Virginia I’. and M., Richmond..... 


WEsT VIRGINIA 
Wheeling Fire, Wheeling*........ 


WISCONSIN 
Concordia, Milwaukee ............ 
Hardware Dealers Mut., Stevens Pt. 
Milwaukee Mechanics ............ 
Northwestern National, Milwaukee. 


' 
; CANADA 
British America, Toronto......... 
Western Assurance, Toronto...... 


CHINA 
Union Tsurance Society.......... 


DENMARK 
National, Copenhagen ............ 


SR tag oo esac sig so Siena e's © 
Gemerale., PAGS: .5 5.06606 cic 1c 0s 
Nationale, Paris: occ o60s<s ve silciece 
ag NT A ee ene ig Reve win ash ie 
CINE EENB 85s Sb eranele oe Dues Soe © 
Wruaine, Paris: isn <ascwccvcccces 


GERMANY 
Retired companies ......-+...+e0; 


Hoiitanp 
Netherlands, Amsterdam ......... 


JAPAN 
fn SPSS Gee WR ee 0: Ce 


Great BRITAIN 
Atlas, London .......... a ee 
Alliance Assurance. ..... Arica se siege 
British General, London ......... 
Eagle, Star & Brit. Doms., London. 
Caledonian, Edinburgh ........... 
Century, Edinburgh .............-- 
Commercial Union, London........ 
Law Union and Rock, Lon........ 
Liverpool & London & Globe, Liv.. 
London Assurance Corp., ‘London. 
London and Lancashire, Liverpool. 
Scottish Assurance Corp., Lendon. 
North Brit. & Mercantile, London.. 
Northern, London_..-.......++++-- 
Norwich Union, Norwich......... 
Palatine, London .......-+-seeees 
Patriotic, Dublin ..........+.-.-. 
Phoenix, London ..........-++---> 
Royal, Liverpool .........-+s++e+s. 
Royal Exchange, London......... 
Scot. Union & Nat’l, Edinburgh.... 
State, Liverpool .....--esseseeees 
Sun, London ........--sseeeceees 
Union, London ......++...-- Be Nas 
United” British . 20:00 sec ccnccs 
Yorkshire, York ......---seeeeee- 


New ZEALAND 
New Zealand Fire ..s.....+...... 


Norway 
Scandinavian American .......... 


SWEDEN 
Svea, Gothenburg ...... Stee es sacs 


AUTOMOBILE PREMIUMS 
Alliance, Philadelphia ..........-- 
Alliance, London .......-.++see8- 
American and Foreign, New York. 
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————Manhattan and Bronx———_—_, 
1919 


1920 1918 1917 
39,332 PESOR ko aoe aad 
137,715 98,237 97,612 81,291 
95,510 68,007 83,390 58,139 
ap coe See eostary ook 
17,432 818 9,713 5,957 
68,966 55,312 56,948 43,874 
BUM Te eee ie) erty near 
12,666 8,380, 16,181 42,172 
a) 5 ee ae 
20,001 20,669 18,199 16,434 
84,261 60,360 74,799 43,793 
99,266 Dab fen ce Secresae pal ae: 
5,838 9,344 39,753 38,894 
sderene Se oes 7,873 
IO Ie Bete Ot OM ne es 
22,567 16,712 38,054 47,895 
BRO re ae ee eae 
4,275 832 6,635 1,986 
158,588 125,148 112,023 92,964 
44,456 30,410 49,357 31,884 
693 sieetteed Oh > eae: — — pee 
ihe rd era Oana ns, 
ERM iow enon eee eee 
DEO ee et ae Sm ee. | hoe ee 
730 295 ShRy,? ates 
Aas 20,171 Stwaee Seen 
59,091 42,257 54,574 36,470 
14,459 14,800 14,204 9,389 
126,128 91,527 69,505 50,789 
’ — .. aes. . @e8tege. “"” “hewene 
109,213 74,512 58,023 55,045. 
39,298 39,771 40,075 31,765 
118,088 97,542 90,916 77,445 
100,719 95,069 113,788 75,745 
65,328 48,556 Fisica a poeta ae 
BAtagS ~. Seatoty. Mle Se een 
48,522 Saeki aa ete 
32,336 23,226 31,663 24,447 
25,237 21,901 24,136 19,678 
36,042 36,028 40,911 28,330 
24,454 18,712 18,606 17,858 
30,940 20,436 29,878 19,036 
ona sn, ot peat © ace tiet es 123,069 
110,008 39,566 44,978 22,240 
91,800 LL oe een eon eae 
93,312 81,915 71,972 57,163 
REGO. sarees, ~4c Soc, es Tee 
24,217 17,089 21,956 11,689 
134,307 108,555 143,171 105,905 
67,497 45,412 31,482 29,100 
513,323 297,277 202,260 198,678 
144,003 48,925 50,171 35,985 
838,500 709,160 703,127 584,806 
217,678 169,039 201,510 144,947 
283,952 145,061 191,960 133,967 
101,117 31,339 39,479 15,549 
447,335 300,632 312,836 280,655 
157,805 121,400 155,356 100,902 
129,042 94,287 97,616 80,375 
96,284 44,929 60,675 42,988 
32,280 7,775 20,699 9,165 
302,807 175,975 179,577 142,384 
498,141 432,148 405,984 313,505 
99,014 75,168 76,434 69,683 
237,053 187,208 205,857 126,396 
47,296 27,462 35,682 27,092 
176,005 114,038 146,876 92,348 
153,588 66,869 70,550 53,291 
37,343 26,608 321 ae 
56,324 44,331 40,523 31,728 
48,802 eeedte <~paeece OIE ae 
75,698 SadEe. us cecee cea esen 
79,444 64,798 68,571 52,775 
4,979 4,456 761 1,360 
3,867 3,696 1,586 903 
542 305 175 164 
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7—Brooklyn—, 
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1,767 1,355 
29,404 16,244 
29,828 22,978 

eee Oe 
465 570 
11,381 12,820 
ber ee 
Sebecns 7,275 
236 Serre 

5,387 4,520 
15,377 12,695 
10,829 decane 
13,452 18,184 

BF  es.. 
27,909 27,119 
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34,551 25,888 
20,671 20,229 
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en Sere 
155 100 

#3 3,589 
15,852 12,412 

9 1,729 

51,526 39,269 

TSA ~ co. 
27,496 25,642 
66,323 57,014 
33,777 29,288 
10,859 19,505 
11,799 24,097 
1,970 Pex 
SUGGS saces 
20,250 2,545 
8,005 7,971 
4,703 6,717 
5,906 6,727 
8,204 6,617 
14,266 10,588 
30,931 18,895 
41,781 31,347 
"4,529 paaiees 
15,092 9,126 
18,040 17,684 
8,638 4,202 
51,223 36,444 
22,563 3,812 
156,433 134,390 
62,41 55,294 
51,927 41,183 
36,417 27,815 
160,461 87,178 
42,858 36,412 
28,430 21,059 
19,486 19,596 
635 4,188 
58,011 47,136 
156,164 126,480 
21,401 16,054 
66,159 46,547 
6,715 1,631 
54,098 36,681 
33,226 13,150 
5,994 2,331 
8,940 8,164 
6,968 7,505 
3,319 8,610 
21,737 21,737 
ae ee 
828 4,456 
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FIRE INSURANCE PREMIUMS IN NEW YORK CITY—Continued 




















NAME OF COMPANY. on Manhattan and A) eammaeren tm, -——Brooklyn— 
1920 1919 918 1917 1920 1919 

British and Foreign, Liverpool..... 542 305 175 163 203 17 
Boston, Boston ..-...ccccccesccee 1,194 2,308 1,260 1,837 900 853 
Federal, Jersey City ..........+.. 9,621 10,444 10, aes 9,478 62 59 
Indemnity Mutual, London........ 1,244 1,420 Oe 8 eae = ee 
Marine. LOmdOn 6 6.2 cc ccceceoese 4,450 4,613 5.867 2 |) rr Pe eer eee gre 
Motor Car Mutuai, New York..... 5,218 eee ee errr 812 502 
North China, @litia) saeco tee 272 CE SRF SS eee Fer 223 246 
Ocean Marine, en eee ene 232 131 75 70 87 7 
Phoetiix, LonG@osh. <-. 44 s0 sce 6 0's wis" 47 2,975 1,251 953 38 347 
Providence Washington, Providence 128 143 161 254 205 96 
Reliance Marine, Liverpool ...... 232 131 75 70 87 7 
Royal Exchange, London.......... 2,932 3,313 3,668 A a ame 
Security, New Haven ............ Re. 5, ace deans 252 S66> =. wedes 
Sea, Liverpool. .....cccsccsceccese 2,389 2,070 2,206 CEH <..eeneoa? «caceuas 
Thames and Mersey, Liverpool.... 2,727 3,133 643 859 1,831 1,615 
TORIO, -EOMIO; 6. csi s.00'oe corer sees eos 830 947 987 See gic. . weeees 
Union Marine, Liverpool ......... 1,377 ROGGE ~ Sevecds o> vention 1,045 844 
U, 5. Eioyda, New York... ....0<. 3,351 3,786 4,186 2,376 1,158 332 
Retiged: Gom@aRies: cdr 0s vac os ne lo a seees trecicigs 30,059 9,647 5,909 14,963 
Automobile premiums ...... $49,043 $76,666 $41,786 $36,247 $8,119 $24,361 
Local companied 2 oacse cesses 8,287,398 4,810,158 5,132,582 3,736,358 2,048,184 1,486,550 
Other companies .......... 13,737,685 9,783,895 10,080,832 7,447,473 8,775,344 2,918,660 
Webale 6.03 5 sac ne 6 eee Kees $22,074,126 $14,670,719 $15,255,200 $11,220, 078 $15,831,647 $4,429,571 


* Formerly the German. 
§ Tormerly the National Lumber of Buffalo. 


+ Formerly the Buffalo German. ‘ 
§ Formerly the Pelican. 


~ Merged with the Williamsburgh City in 1916. 





F: H. WENTWORTH IN CHARGE 
Speaks Before Association of Commerce on 
Fire Prevention 

Speaking before a noon meeting of the Chi- 
cago Association of Commerce last week, 
Franklin H. Wentworth of Boston, secretary 
of the National Fire Prevention Association, 
characterized the lack of interest in fire pre- 
vention as mental indolence on the part of 


the American people. Mr. Wentworth said that 
the public are indifferent to the public welfare 
and wish to be so for the reason that the 
mental effort necessary really to understand 
any given question is deemed by them too great. 
He urged the passage of ordinances similar to 
those in Cleveland and Cincinnati which fix 


‘the cost of extinguishing a preventable fire 


upon the persons who neglected fire prevention 
orders. 
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New Mutual 

A preliminary 
certificate to so- 
licit business has 


See been granted in 
Vc Nae 
3 


Texas to the 

Lincoln Mutual 
& Fire Insurance 
a7 Company of Dal- 
‘“ las. The  pro- 
= moters are Mor- 
gam Sivia, 
Troupe; John E, 
Hodnett, Pales- 
tine; George B. 
Fuller, Joseph P. 
Roseman, J. D. 
Breedlove, B. W. 
Winters, all Fort 
Worth; Ira L. 
Lingle, Cairo, 
if. cand E=-@. 
Darwin,  Pales- 
tine. 


tee 





Eastern Fire 


The Central 
Fire Office, Inc., 
in New York, be- 
comes general 
agent of the 
Eastern Fire In- 
surance Company 
of Atlantic City, 








N. J., for the 
a United Stat 
i Bee and Canada, 
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Low Rates on Cotton Oil Mills 
In an address before the Rotary Club in 


Little Rock H. F. H. Eberts showed how cot- 
ton oil mills in Arkansas have in less than two 
years, by a well organized program for fire 
prevention, secured insurance rates fifty per 
cent lower than the rates paid by cotton oil 
mills in any other cotton State. 

Mr. Eberts said that in January, 1918, half 
of the insurance companies were unwilling to 
insure Arkansas cotton oil mills at any price. 
An investigation of the reasons, he said, showed 
that of all fires in cotton oil mills in Arkansas 
in 1918, seventy-eight per cent were classed as 
preventable. Early in 1919 Mr. Eberts, as sec- 
retary of the Oil Men’s Fire Prevention Asso- 
ciation, began to urge the oil men to adopt 
systematic methods of fire prevention, with the 
result that at the present time the insurance 
companies voluntarily offer to Arkansas cot- 
ton oil mills the lowest rates paid anywhere on 
similar’ property. 





Ginning Rate Situation in Texas 

Those companies which cut the gin rates in 
Texas recently are now regretting their action, 
since night riders in that and other Southern 
States are burning gins every night to 
destroy the cotton and force the price up. Gin- 
ning will not be a very profitable business if 
the night riding keeps up. When some of the 
companies cut the gin rates others followed 
suit until nearly all operating in Texas use the 
reduced scale. The matter of applying these 
reductions to every company in that State is to 
be considered at a public hearing by the Fire 
Insurance Commission on November 15. 
There may be some interesting information 
forthcoming at that time about the net results 
of the work*of the night riders and maybe 
some of the companies will want raises instead 
of reductions. 





Fires in Dance Halls 

A fire in a New York hotel, during a recep- 
tion at which several hundred persons were 
in attendance, and which was reported to have 
been due to defective insulation of electric 
wires, directs attention to the hazards of dance 
halls. In the new edition of Fire Insurance 
Inspection and Underwriting, by C. C. Dominge 
and W. O. Lincoln, published by The Spectator 
Pe ae there is the following concerning 

alls: 


Halls.—Buildings used for halls and lodge 
rooms are usually of large, open area; either 
frame or ordinary brick construction with un- 
protected floor openings. May have miscel- 
laneous stores. on ground floor. The hall 
proper usually has a complete stage equipment : 
the stage constructed of wood or other light 
material; makeshift dressing rooms and an 
abufidance of old properties and scenery which 
accumulate and are rarely ever removed. The 
dance floor is highly polished, and care should 
be exercised in storing of oil and floor mops. 
Gangsters frequent the poorer class halls. 
Many fires are caused by smoking. Usually 
someone during the evening drops a lighted 
cigarette or a cigar butt in some obscure corner’ 
which smolders and during the early morning 
hours finally breaks into flame. Fires once 
started in this class are hard to extinguish. 
Poor fire record. 


ANNOUNCES .PROMOTION 


J. H. Vreeland, New Manager of 
Scottish Union and National 
Makes Changes 


J. H. McCORMICK, SECRETARY 
Angus Caruth and W. R. Hills Appointed 
Assistant Secretaries—Louis Harding 
Takes on New Duties 


United States Manager J. H. Vreeland of 
the Scottish Union and National has announced 
a number of promotions in the staff of the 
United States branch. 

James H. McCormick, a former special agent 
and second in charge of the Western field, will 
now become secretary. Superintendent of 
Agencies Angus Caruth has been advanced to 
the position of assistant secretary, as has also 
W. R. Hills, who has been a special agent in 
the South. Louis Harding retains his title as 
assistant secretary and will assume new re- 
sponsibilities. 

Mr. McCormick is a middle-aged, aggressive 
man, who has been in the employ of the com- 
pany since 1895. He has traveled the West as 
a special agent, and has been second in author- 
ity at the Hartford office over the Western field 
for the past fifteen years. He has had the 
title of superintendent of agencies since 1915. 
He is a progressive underwriter, well liked by 
the company’s agency force and is in sympathy 
with present-day agency principles. 

Mr. Harding was for many years in the em- 
ploy of the Home Insurance Company of New 
York in the underwriting department of their 
head office in New York city. He has been 
with the Scottish Union for approximately five 
years, during which time his work has won the 
confidence of the company and has earned for 
him his present position. 

Mr. Caruth secured his early experience in 
the home office of the Niagara Insurance Com- 
pany in New York city. He has been with the 
Scottish fifteen years, a part of which time has 
been given to special agency work, traveling in 
the Eastern field. His advancement from super- 
intendent of agencies to assistant secretary is 
well merited, and that he will contribute to the 
continued success and advancement of the com- 
pany is a foregone conclusion. 

W. R. Hills has been in the employ of the 
Scottish for twenty-five years. His early ex- 
perience was obtained at the Hartford office, 
where he earned promotion from office boy 
through the several intervening positions to 
chief examiner in the Southern department. He 
has traveled the South for the past ten years, 
and he is to return to the Hartford office now 
to have jurisdiction over the Southern States, 
where he is well known and well liked. He has 
made a host of friends among the company’s 
agents in the South. He is a progressive, 
present-day underwriter, and in view of his 
experience, both as a home office man and a 
field man, also on account of his acquaintance 
with conditions in the South and Southern 
agency practices, he is well qualified to fill the 
position of one of Mr. Vreeland’s active 


lieutenants. 
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Danish Company Writing Gale Insurance 
[To the Editor of Tue Specrator] 

The above-mentioned company, which was 
established in 1903, has for many years sent 
its accounts to “Jahrbuch fiir Versicherungs- 
wesen, Assuranz Compass” ‘in Vienna, by 
which we have made our working generally 
known, and now.and then companies in various 
European countries have requested us for the 
loan of our laws and tariffs. 

In one case a larger insurance company be- 
longing to one of the neutral countries has ap- 
plied to us to get nearer acquainted with the 
working of our company and to learn how the 
business is conducted in all its ddtails; a 
representative of the said company stayed here 
in Aarhus for some considerable time and to- 
gether with us he worked out tariffs and laws 
for insurance against damage done by gale on 
buildings and mills, after which the company 
in question, about a year ago, began to effect 
insurance against damage done by gale on 
buildings, taking our society for an example, 
and the company has already reached good re- 
sults. 

We know that formerly only few other 
companies have succeeded in this line, while 
most of such as have experimented on insur- 
ance against damage done by gale only have 
suffered losses by it. Our business, however, 
has always been remunerative, although Den- 
mark is much exposed to gale and storm. 

We suppose that our experience acquired 
during many years might be of some use to 
other companies in various countries, and we 
therefore make the above known ‘to the 
esteemed editor in the event of your desiring 
to make it known to the readers of the paper. 

Insurance against damage done by gale on 
buildings is certainly not yet so common as 
other lines of insurance, so we take it for 
granted that not a few insurance companies 
will take an interest in the present information, 
which is sent only to the more important insur- 
ance papers. 

Yours respectfully, 
Kart M. Laursen, 

Director, Dansk Forsikringsforening mod 

Stormskade. 
Aarhus, Denmark, Aug. 9, 1920. 


DISCUSS S. E. U. A. SERVICE 
Non-Members in Informal Conference— 
May Become Subscribers 
A number of large fire insurance companies, 
not members of the South-Eastern Under- 
writers Association, held an informal confer- 
ence in New York recently to discuss their 
position in regard to the offer of the S. E 
U. A. allowing non-members to subscribe to its 
rating service. Asa result of the conference, 
no united action was taken, but it is expected 
that several important companies will sub- 
scribe individually. Langdon Quinn of At- 
lanta has been asked to represent some of these 
companies in their dealings with the associa- 
tion. He has not yet been heard from on the 

subject. 


Twenty Million Messages 

Probably no fire insurance company or group 
of companies has issued as much constructive 
interesting literature, and in as large quantities 
as the Henry Evans group. The number of 
booklets, leaflets, circulars and calendars sent 
through agents to their customers and pros- 
pects in the past four years is reported by 
them in the neighborhood of 20,000,000. This 
figure includes such pamphlets as the justly 
“Presidential Facts and History,” 


24 


popular 


Thursday ~ 


which is having a very wide circulation, and 
also “Business Conditions.” This latter is a 


eg 


concise analysis of the country’s condition, — 


compiled monthly by the financial and statistical 
department. It is mailed only to a very select 
list of bank officials, merchants and manufac- 
turers, business executives, and commercial 
and city organizations. 

The Evans group made novel use of the 
above facts at the agents’ convention in Des 
Moines last week. Its advertising department 
prepared a circular, the cover. of which read 
simply, “Speaking of More Business”—show- 
ing on the inside a very impressive reproduc- 
tion of a group of about thirty-five pamphlets 
of the three companies and calendars, and 
pointing out to the agent very forcibly the 
advantages that he might derive through such 
helpful service. 


Minnesota Railroad Liability 

Several cases of liability for the destruction 
of property by forest fires have been recently 
decided in Minnesota against the Great North- 
ern and the Soo railroads. The cases grew out 
of the Cloquet and Moose Lake fires. In the 
first case 278 complainants combined against 
the Great Northern and in the second the 
Minnesota Supreme Court granted $2000 to 
one Jacob Anderson from the Minneapolis. St. 
Paul and Sault Ste. Marie Railway Co. Both 
cases, however, involve liabilities of several 
million dollars which will revert to the Federal 
Government, since both roads were under 
lease to the United States Railway Administra- 
tion at the time. 


Ginger for Agents 

An excellent plan in the way of inspiration 
for agents is utilized by the Continental Casu- 
alty Company of Chicago. It consists of a 
card headed “Ginger,” and tells how “it’s the 
ginger in a man that makes good,” that is 
called “aggressiveness” or “pep,” and then pre- 
sents the reader with an actual piece of ginger, 
which is attached to a picture of a ginger jar 
on the card. The advice is given to “remove 
it from the jar, nibble a little of it and you will 
be surprised at the good warm glow that will 
course through your body.” Further, the agent 
is told to start the day’s work right—put ginger 


into it; apply aggressiveness, and have a self- . 


determination to make good. 


To Get Lower Rates for Madison, Wis. 

A conference to discuss means of increasing 
the fire protection of the city of Madison, 
Wis., and the securing thereby of a reduction 


in insurance rates is to be called as a result of ~ 


the findings of Frank R. Daniel, chief engineer 
of the inspection service of the Board of Fire 
Underwriters, according to Don Mowry, of the 
Madison Association of Commerce. Mr. 
Daniel made a survey of fire fighting needs in 
the Wisconsin State capital and reported the 
system inadequate because of the delay that 
would result in case of emergency calls. 


+The Union Reserve Insurance Company of New 
York, which writes reinsurance, is doing very nearly 
a capacity business. 
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Coast States, Walter Robertson, Seattle, Wash. 
OBSERVATIONS OF C, M. CARTWRIGHT 

“A Newspaper Man’s Observations” was 
the title of an address on Friday morning by 
C. M. Cartwright, managing editor of the 
National Underwriter. He covered a broad 
field, touching on most of the important agency 
questions of the day. He talked from the 
standpoint, as he said, “of an interested specta- 
tor.” 

Touching first upon the relations between 
agents and companies, he regarded them as 
The developing 
3oard and the 


heing the result of suspicion, 
relations between the National 
Agents Association he looked upon as favor- 
able to a more friendly atmosphere. He re- 
commended that company executives consult 
their selling staff more closely when deciding 
on problems of interest alike to companies and 
agents, 

He said a few words concerning the bank 
agency question, rather deprecating a sweeping 
stand against them as he thought them to be 
too numerous and valuable in the less popu- 
lated agricultural sections. He did 
lieve that companies could give up 
agencies entirely. The ownership of caualty 
expirations was another question concerning 
which Mr. Cartwright did not think sharp lines 
could be drawn due to peculiar conditions sur- 


not be- 


such 


rounding some agencies. 

Speaking of agency qualification laws, he 
quoted as authority the recent speech of Arthur 
Hurrell, attorney for the Prudential Insurance 
Company of America, before the American 
Life Convention. His remarks concerning 
mutual competition were interesting in that he 
brought out an idea which contains food for 
thought at least. 


field, I 
mutual 


When we come to the fire insurance was 
interested in the 
policyholders who told me 
companies have high grade inspectors who know their 


These men were 


viewpoint of some of the 


that the mutual specialty 
standpoint. 


activities 


business from 
dealing with 
every possible piece of. information about them. 
these inspectors or ex- 


every 
one or two big and getting 
These 
policyholders said that when 
perts came to see them, their advice was worth while. 
They said that they appreciated the fact that inspectors 
dealing with a large number of industrial enterprises 
become expert on 


business activities could not 


So much emphasis was laid on this feature 


and 
any one. 
that it only reinforced my own conclusions as to what 
course must be taken by the agency stock companies. 
We realize the fact that the automobile superintendent. 
the improved risk man, the farm superintendent, the 
use and occupancy man, and others in general offices, 
who are giving their attention to one line of activity, 
are able to render a highly specialized service to local 
have often heard local 
men visit an 


agents and to policyholders. I 
agents say that when these 
agency they always learn much from them. 


specialty 


It seems to me that our companies, and particularly 
our rating bureaus, must develop specialty inspectors 
and experts who will devote their time to a few of 
the general lines of the business and give them all 
possible attention, so that when they call on a policy- 
holder they will be able to impart practical and valu- 
able advice that is worth real money. 

Furthermore, it seems to me that our daily report 
examiners, instead of being geographically 
and given charge of all the risks in a certain field, 
should be assigned all the risks of a certain kind in 
the jurisdiction of that For instance, one 
examiner should have charge of all the flour mills and 
Another should look after all the automo- 
Another should have charge of the 
Tf we have, therefore, the special- 


classified 


office. 


elevators. 
hile factories. 
textile industries, 
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ized inspection service and the specialized daily report 


examiner service at the general office, reinforced by 
actual and valuable residential local agency service, we 
will go a long way in solving the so-called non-agency 


mutual competition problem. 

Mr. Cartwright’s 
concerned the possibilities confronting the Na- 
tional Association in the way of educating its 
members in salesmanship and office manage- 
He recommended that State meetings 


concluding observations 


ment. 
he given over to such work so far as possible 
and that the National Association develop a 
series of discussions from year to year with 
standard programs of requisite elasticity. 
For Hearing on Fire Rates in Kansas 


Fire insurance companies operating in 


Kansas may expect a hearing shortly looking 
insurance 


revision of fire 


Frank L. Travis, Superin- 


toward a general 
rates in this State. 
tendent of Insurance, has announced that he is 
already making plans for a hearing to be held 
early in November in which the companies 
will be permitted to show cause why rates 
should not be reduced. 

“T believe some of the present fire rates are 
too high,” said Mr. Travis. “The companies 
recently reduced the rateS in Colorado and the 
loss ratio in Kansas is not very different from 
that in Colorado and I believe that if the com- 
panies are able to stand a reduction in Colo- 
rado they can stand one in Kansas.” 

New General Agency in Monten~ery 

Albert J. Brame of Montgomery, Ala., has 
opened a general agency in that city which 
will represent the following five companies: 
London and Lancashire, Orient, Federal, 
Sterling, and the Law Union and Rock. AIl- 
though nominally carrying the title of general 
agent to the London and Lancashire, Mr. 
Brame’s business had formerly been reported 
through Atlanta. Having added to his facilities 
by taking the Sterling and Federal, Hartford 
companies, Mr. Brame is now prepared to do 
a large business. Farm risks will also be added 
to his lines. 


Light Needed on Kansas Situation 
The Kansas Insurance Department 
found some wide discrepancies in the reports 
of the number of companies doing business in 
various towns. The city clerk at one point re- 
ports that fifty-six companies are paying 
license fees there while the inspection bureau 
report shows IOI companies doing business in 
that city. In others there is a difference shown 
of twenty companies listed by the city clerk 
and by the inspection bureau. The bureau has 
been asked to make some explanation to the 

department for this discrepancy. 


has 


Reciprocals Ask Hearing 

Senator A. M. Keene, chairman of the joint 
committee of the Kansas Legislature, has called 
a meeting of the committee for December I to 
draft the new workmen's compensation law. 
This committee has been studying compensa- 
tion laws for fifteen months. 

The reciprocal insurance men of the State 
and the officials for the reciprocals from out- 
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side Kansas, but writing business in this State, 
have asked the committee for a hearing before 
it completes the drafting of the law. The stock 
companies writing compensation business have 
made a similar request. 
Wisconsin Mutual Organizing 

A meeting will be held in Madison, Wis., on 
October 26 to arrange for the organization of 
a mutual insurance composed of 
members of the Wisconsin Retail Dry-Goods 
Men's Association. 


company 


As soon as the meeting is 
held the incorporation will solicit insurance 
among the different members of the dry goods 
association and will probably be ready to make 
application for a charter from the Wisconsin 
Department six thereafter. 
The company will be managed by H. L. Geisler 


Insurance weeks 


of Madison. 


Joins Hare & Chase 

Charles F. dr, 
agency superintendent of agents for the Royal 
Indemnity Company to take a position with 
Hare & Chase, agents of the company in Phila- 


Irizzell, has resigned as 


delphia. He is the son of Charles F. Frizzell 

vice-president and general manager of the In- 

demnity Company of North America. 
Connecticut Agents Meet To-day 


The Connecticut Association of Insurance 
Agents is holding its annual meeting at Hart- 
:ord Club, Hartford, Conn., to-day. It is an 
i.fternoon session only, and there will be no 
banquet. Warren 


ported to have said that the Eighteenth Amend- 


President Tracy B. is re- 


ment has made the term banquet obsolete. 


Royal Indemnity Changes 
The Royal Indemnity 
nounced a change in the titles of three of its 
Vice-President Milford E. Jewett was 
advanced to first 
Vice-President E. D. Livingston was advanced 
to vice-president. General Counsel Frank J. 
O'Neill was also appointed a vice-president. 


Company has an- 
officers. 


vice-president and second 


Fire Inspection for Des Moines 
Des Moines ts to be inspected shortly by 
engineers representing the National Board of 
Fire Underwriters, following which fire insur- 
re-rated and present in- 
Charles D. Whitney will 
he in charge of the inspecting engineers. 


ance rates will be 


equalities adjusted. 


—The Equitable Fire and Marine of Providence, 
R. I., has increased its capital from $750,000 to 
$1,000,000. This gives the company a net surplus of 
$1,100,000. 

—H. & Val J. Rothschild and William B. Joyce & 
Co., both of Minneapolis, have completed a merger 
under the name of William B. Joyce & Co. Kennon 
V. Rothschild is vice-president. 

—The Home Insurance Company of New York has 
preparation to policies covering flood 

throughout the The policies will 
loss of property inundation and 
river overflow. 


issue 
country. 
from floods, 


made 
hazards 
cover 


The Kansas Insurance Department has issued a 
directory of insurance companies authorized to trans- 
act business in Kansas on September 1, 1920. It has 
also issued a tabulation of underwriting experiences by 
classes in 1919. 
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TANTAMOUNT IN IMPORTANCE 


to the successful broker is the ‘‘character’’ of the companies with which he does business. 
Every company has a dominant idea and Ideal. 
Ours is close cooperation and rapid fire service. 
These two qualities are catalogued foremost among the recorded virtues of good insurence companies. 
A BROKER, LIKE A COMPANY, IS JUDGED ACCORDING TO THE BRAND OF SERVICE HE RENDERS. 
Give us an opportunity to show you our type of cooperation. 
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NEW YORK SURVEYS 
The Water “SSupply.—When New 


tapped the Catskills for its water supply 


Yorx 


probably the average citizen felt that the 
question was settled for a hundred or more 
years. The enormous increase in the popu 
lation of the city and the increasing use per 
capita of water has already brought about 
a condition where the city has caught us, so 
to speak, with its supply, and the margin is 
not very large. This is clearly shown by 
the fact that at the high spots of the city, 
where there are apartment houses, the fifth 
and sixth floors are already finding the sup- 
ply failing for some hours in the morning. 
It took some years to get the Catskill sup- 
ply going, and it is none too soon for New 
Yorkcity to commence adding to its present 
supply. Incidentally, fires in the different 
cities of the United States have developed 
a shortage of water, and a part of it is due 
to the increase in population, which has es- 
caped attention because there has not been 


a corresponding increase in building con- 
struction. 
The Fall in Prices.—While the person 


who buys at retail has not yet been sur- 
prised by any fall in prices, in fact, the re- 
through 
should receive knowledge of a fall in prices, 


tailer’s ear, which his senses 


seems to be permanently deaf, and some- 
thing more than a mere general knowledge 
of the fact will evidently be necessary to 
convey the information to him, there is, 
however, among the manufacturers and the 
wholesalers a unanimous opinion that prices 
What effect will 


Tt will, and is already 


will and must drop. this 
have on insurance? 
commencing to, have an effect; and, as one 
local underwriter said, we shall be facing 
during the coming year a decreasing in- 
come, and where the income has been so 
high that we are going to find it a little bit 
hard to adapt ourselves to the decline. 
Dinner.—The_ Insur- 
York held a diner aad 


Insurance Society 
ance Society of New 
meeting on Tuesday evening last at the Hotel 
\stor, -at 


manager 


which Howard 


P. Moore, general 
Foreign Insurance 


of the American 










Association, talked most interestingly upon in- 


surance conditions in foreign countries. [lis 


related to insurance matters in Aus- 
Japan, the Philippine 
Asia 


guests at the dinner were [’rederick 


remarks 
and 
Other 


Richard- 


tralasia, Islands, 


other countries in and |urope. 


son, president of the Insurance Institute of 


America, and other delegates to the annual 
meeting of the institute, which had been held 


A. W. Wamsley, acci- 


dent manager at the head office of the Royal 


Tuesday in New York. 


itxchange of London, was noted among those 
table. 
Richard 


at the head Among the others pres- 
of the 


gle, Star 


ent were Gamble, manager 


Pluvius department of the Ll aad 


1 
British Dominions, and Sydney L. Fry, Dublin 
manager of the London and Lancashire lire. 

Preparing to Specialize.—Judging by the 
quantity of water which has to be taken care 
of in connection with the foundations of the 
two new insurance buildings now being erected 
on Maiden Lane, the companies who are pro- 
posing to occupy these premises, it is suggested, 
are planning to specialize on marine insurance 
The 


foundation sites is full justification for either 


and floater insurance. appearance of the 
of these services. 

The Published List.—The publications on 
fire insurance of the present day, while show- 
ing the mouthsful which have been bitten off 
by respective companies, are not indicative, 
after all, of the real amount which they chew. 
The reinsurance facilities of the present day 
are so adequate that little light is thrown upon 
It is 
useful, however, as to the total insurance car- 


the net retention by the published list. 


ried on a plant, and is a bit indicative of in- 
dividual ideas. 
The Loss of Sunlight. 


surance employees are greeting with enthusiasm 


Not all of the in- 


the removal from a large fireproof office build- 
ing in which they obtain sunlight to the low 
building in which they do not get a 
It is nice to have your own home, 


fairly 


small 
single ray. 
perhaps, but the loss of sunshine is a 
substantial rent. 

Was It Moral Hazard?—In a recent fire 
in a sprinklered risk, though perhaps that fea- 


REINSURANCE ONLY 


GLOBE NATIONAL FIRE INS. CO. 


SIOUX CITY, IOWA 


Paid Up Capital $1,000,000.00 
EDD G. DOEREFLER, Secretary and Gen’! Mgr. 





ture did not have anything to do with it, an 
attempt to ring up the alarm from the street 
developed the fact that the two boxes nearest 
the risk were imperfect, the handles had been 
removed, therefore they could not be opened. 
Was it moral hazard? 

Business on the Street.—Cancellations 
are rather the order of the day at the present 
time. The slowing up of business, plus the fall 
in prices, is beginning to manifest itself in that 
direction. Some offices report cancellations 
running very heavy. 

The Twentieth Anniversary.—On [ebru- 
1921, the New 
York will commence its twenty-first year. This 


ary 20, Insurance Society of 
being so, a celebration of the completion of its 
twentieth year will be held on Friday eve ing, 
February 25. A special committee will be ap- 
pointed to have charge of this matter. 


CHICAGO AND THE WEST 


Chicago Firm in Seattle—Rollins, Bur- 
dick & Company of 
opened an office at Seattle, in charge of [‘vereit 
P. Clark. 
sistant general freight and passenger agent of 


Hunter Chicago have 


Mr. Clark was for many years as- 


the Alaska Steamship Company. 

Edward C. Thatcher Dies—lKdward C. 
Thatcher, for many years an examiner in the 
Western department office of the Queen In- 
surance Company, died suddenly last Sunday 
morning at the age of sixty-six. Mr. Thatcher 
had been connected with the Queen for thirty- 
eight years, for the past thirty years as an 
examiner handling the important territories. 

Ross Baker Changes Position.—Ross 
Baker, an examiner for a number of years w.th 
the Prussia National, and later the Netherlands 
at Chicago, has taken a similar position with 
the Northern of London at its Western depart- 
ment office. 

R. C. Hosmer Leaves Phoenix of Hart- 
ford.—Robert C. Hosmer, State agent for 
the Phoenix of Hartford in 
signed as of November 1, on which date he will 
become second assistant manager of the West- 
ern department of the National Liberty. Mr 


Illinois, has re- 
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THE GAUGE 
OF SERVICE 


Service is limited by its of portun:= 
ties. F.rst must come the chance 
to serve. 

You have the chance to serve 99°, 
of the men and women in your terri= 
tory if you represent The Lincoln 
National Life Insurance Company, for the Lincoln is 
now rejecting but 1% of all applications sent in by its 
agents. 





The Lincoln has thus attained a remarkable achieve= 
ment: -a minimum rate of rejection combined with a 
favorable rate of mortality which has not been equalled. 


You extend your service opportunities when you 


(CINK uP (jwirn THE @)LINCOLN) 


The Lincoln National Life Insurance Co. 


“Its Name Indicates its Character” 














Lincoln Life Building Fort Wayne, Indiana 


Now More Than $150,000,000 In Force 











Policies issued on the Perfected En= 


dowment Plan are 


BEST FOR THE INSURED 


because they are a recognition of his rights to the investment 
pertion of his reserves at interest, and this amount is paid to 
his beneficiary in case of death in additicn to the original sum 
insured. If necessary he may borrow these reserves without 
diminishing the original sum insured as a death claim. The 
cash values are larger than under ordinary endowments. 


BEST FOR THE AGENT 


because they are easier to sell, with larger new ccmmissions 
and renewals. They will remain in force longer because the 
wiles of the twister will not prove effectual, nor are they liable 
to lapse when collateral policy loans have been obtained. 


BEST FOR THE COMPANY 


because they will be more persistent, and as they mature at or 
before age 70, when the experience equals or exceeds the tabu- 
lar, there will be larger gains from mortality with excess 
interest and loading savings meanwhile. 

A twenty-four page book, setting forth other reasons, will be 
sent on receipt of 8c postage, which you should have in order 
to ascertain how much easier it will be to sell this form of in- 
surance than to ccmpete against it. 


Imperial Building 
411=413 Walnut Street 
Philadelphia 
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| EVERY INSURANCE MAN 


Who travels as Solicitor, Auditor, 
Inspector or Adjuster is 


ELIGIBLE 
TO THE 


Iowa State Traveling Men’s Association 


“Oldest and Best”’ 








Accident Insurance at Cost 
Never Exceeded $9.00 per year 
Weekly Indemnity $25.00 
Death Benefit $5,000—$10,000 


Insurance to February Ist, 1921, for $2.00 


Write for Application Blank 
H. E. REX, Sec’y-Treas. DES MOINES, IOWA 

















Great American 


Insurance Company 
New York 


INCORPORATED - 1872 





PAID FOR LOSSES 


$112,397,573.17 
STATEMENT JANUARY 1,1920 


$5,000,000.00 


RESERVE FOR ALL OTHER LIABILITIES 


17,191,302.37 


NET SURPLUS 


11,010,376.51 
33,201,678.88 


THE SECURITIES OF THE COMPANY ARE BASED 
UPON ACTUAL VALUES ON DECEMBER 3list, 1919 
Since January Ist the Capital Stock of the 
Company has been increased to $10,000,000. 


The Company now owns 


$10,000,000 U.S. Government Liberty Loan Bonds. 
Home Office, One Liberty Street 
New York City 


Pacific Department 
GEORGE H. TYSON, Gen’l Agent. 


210 Sansome Street 
San Francisco, California 


Western Department 
WALTER H. SAGE, Gen’! Mer. 
INGRAM & LERCH, Managers 
76 West Monroe St., Chicage, III. 

Boston Office 
ROGERS & HOWES, Managers 


4 Liberty Square, Boston, Mass. 


Marine Department 


WM. H. McGEE & CO., Gen’! Agts 
15 William Street, New York City 
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John E, King, Pres. 
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Aig, Alley and Lawrence, Ine. 
Underwriters 


William 
New York 


Acceptable risks solicited in all parts of the 
United States, Canada and Cuba 


B. J. Alley, Vice-Pres. 
John B. Sirich, Sec’y 


Street 














Insurance Survey 
When the 
dishanded he entered the tield as special agent 


for Adolph Loch & Son 


serving as special agent 


started with the 


Bureau of Chicago in 1903. 


| losmer 
Bureau 
Agency, subsequently 
for the 
New 


tor Shawnee 


Newark and the Security of Haven in 


Indiana. later he traveled lire, 


and in r9cg he became special agent for the 


l’quitable in Hlinois, Minnesota and Wisconsin, 


our years later he was made Illinois State 
egent for the Phoenix of Hartford. 
BOSTON AND VICINITY 
A. Moldt Makes Change.— Arthur Moldt, 


Atlas in Illinois, has 


resigned and been appointed special agent 
for the Central National Fire in Illinois and 


speaal agent for the 


Wisconsin, with headquarters in Chicago. 


New England Forest Fires.—Owing to 
the large number of forest fires, .\cting Gov 
ernor Channing Cox has, for the present at 
least. called off the hunting season in Massa- 


chusetts-——a course which has elicited universal 


approval save from the iniinitesimally small 
proportion of the citizens who hunt. Wide 


land 


the havoe 


wastes of ravaged by fire give eloque 1 
followed th 


evidence of which has 


train of the hunter in past years when a pr 


longed drought. as is the case this year, makes 


\merican of 


the fallen leaves a constant menace, despite the 


xcellent 
points, 


John D. Barrett Dead 

John David Barrett, a well known fire insur- 
ance man, was killed last week while standing 
too close to the edge of the platform of the 
railroad station at Greenwich, Conn. A _ pass- 
ing train struck him and he died a few hours 
later without recovering consciousness. 

Mr. 


were 


Barrett's early insurance connections 


with Johnson & Higgins, insurance 


brokers and average adjusters. Later he be- 
came a member of the firm of Higgins. Cox & 
attorneys for at United 
I8Q7 Johnson & 


Although retired 


Barrett, subscribers 


States Lloyds. In Higgins 


again claimed his services. 
from active business, Mr. Barrett remained on 
the directorate of a number of enterprises in- 
Johnson & The 
which he Downtown, 
New York Yacht, Century, Seawanhaka Yacht, 


Greenwich Country and Indian Yacht. 


‘ludineg Higgins. clubs to 


belonged included the 


Gifford Pinchot, chief forester of Pennsylvania, 
calling attention to the fact that forest protection 
work starts under the Governor’s proclamation, said 


the annual damage done to Pennsylvania’s forests’ 


from forest fires is $190 000,000 


fire stations maintained at strategic 


FEDERATION MEETING 
State Organization to Gather at 
Albany To-morrow 


ROY S. SMITH OF ALBANY TO SPEAK 


Program Short and Combined with Busi- 
ness Session—Stanley Otis to Report 
Year’s Work 


The Insurance Federation of the State of 
New York will hold its sixth annual meeting 
at the Hotel Eyck, ‘Albany, N. Y., to- 


morrow (Friday) afternoon. 


Ten 
A short but ex- 
cellent program has been arranged, one of the 
features of which will be an address by Roy 
S. Smith, executive manager of the Albany 
Chamber of Commerce, entitled, “The Busi- 
ness Man and Insurance.” 

Edgar M. Griffith of Albany, a former pres- 
ident of the Federation, will give the address 
George A. 


John T. 


which President 


Waverly 


Hutchinson, secretary of the Insurance Feder- 


of welcome to 


Scott of will respond, 


ation of America, will also address the meet- 
ing. 
The complete program is as follows: 


Report of board of directors. 
Report of executive committee, .\. C. Hegeman. 
New York city. ‘ 
Report of treasurer, Chas. A. \lIbany. 
Report of the executive secretary, Stanley L. 
New York city. 
Report of the auditing committee, Charles Bellinger. 
New York city. 
\ddress, ‘“‘The 


S. Smith, 


Porth, 
Otis, 


Business Man and Insurance,” Roy 


executive manager, -\lbany Chamber of 
Commerce. 
Address, 


Ilutchinson, 


“The 


secretary, 


John T. 
Federation of 


Insurance Federation,” 
Insurance 
America. 

Report of the national councilor to the Chamber of 
Commerce of the United States, John A. Eckert. New 
York city. 

Report of 
National 
Hegeman, New York city. 


delegate to annual convention of the 


Council of Insurance Federations. A. C 


WISCONSIN FARM SCHEDULE 


Rates Promulgated to be Effective 
November 1 


New 


Platt 
Insurance, the 


In accordance with a recent ruling of 


Whitman, 


Commissioner of 
Wisconsin Inspection Bureau has promulgated 
November T. 


a new farm schedule, effective 


The combined rate for fire and tornado insur- 
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CAPITAL $500,000. 


CITY 


CAPITAL $250,000. 


NORTH BRANCH FIRE 


INSURANCE 
COMPANY, 


INSURANCE 
COMPANY, 


INCORPORATED 1911. 


NET SURPLUS $160,473.14. 





OF PENNA., 


INCORPORATED 1870. 


NET.SURPLUS $68,381.07 


SUNBURY, PA. 


PITTSBURGH 


ASSETS $1,392,556.14 


ASSETS $660,328.77 




















cel 




















THE 


SPECTATOR 


Thursday 











THE FARMERS & BANKERS LIFE 
INSURANCE COMPANY 


Largest volume of Business—Greatest amount of 
assets—Largest yearly production of any Kansas 
life insurance company. Truly it 


LEADS THEM ALL IN KANSAS 
WICHITA, KANSAS 





Home Offices, 


/ NEW YORK 
WM. A. MARSHALL, President 

The 60th Annual Statement shows admitted Assets of 
$37,780,735 and the Insurance in Force $185,755,819,—a gain 
for the year 1919 of over $27,000,000. The insurance effected 
during the year was over $40,000,000, or 63% more than in 
the previous year. The amount paid to policyholders during 
the year was over $4,388,000. 

For Agency Apply to 
GEORGE W. MURRAY 


Superintendent of Agents 


NEW YORK 








256 BROADWAY, 

















MISSOURI LIFE AND ACCIDENT 
INSURANCE COMPANY 


of St. Louis, Mo. 
Policies Issued on the Weekly Pian Only 
‘“‘Our Record is Our Reputation” 








W. A. JOHNSON, Pres. J. A. WALKER, Secy. 














Fire Casualty Life 
RE-INSURANCES 
WILLIAM C. SCHEIDE & CO. 
(INCORPORATED) 


HARTFORD, CONN. 








THE WOMAN’S BENEFIT ASSOCIATION 


OF THE MACCABEES 
ORGANIZED OCTOBER 1, 1892. 


Largest Fraternal Benefit Society of Women in the World 


A **Millionaire’’ Fraternal Benefit Society 

The Rates are Adequate 

The Membership is over 230,000 

The Reserve Fund is more than $13,000,000 

Its Business Standing is of the Best 

Gives Safe Protection to Women and the Children of its Members 
Cares for its Needy Sick 

Its Reviews are Social and Welfare Centers 


Write for information to: 


Miss Frances D. Partridge, 
Supreme Record Keeper, 
Port Huron, Michigan 


Miss Bina M. West, 
Supreme Commander, 
Port Huron, Michigan. 


(jeneral, cerdent 


FIRE AND LIFE 















FREDERICK RICHA2DSON, United States Manager 


GENERAL BUILDING - 47 & WALNUT STS. 
PHILADELPHIA 








Men capable of closing business and training 
new agents or devoting entire time to writing 
new business can secure positions with ‘the 
undersigned company on salary, expense and: 
commission. In writing give full details, past 
history and reference. Address, 


STANDARD LIFE INSURANCE CO. 


DECATUR, ILLINOIS 


Stability with Fraternity 


THE FRATERNAL AID UNION 


A Fraternal Beneficlary Association that Issues 
MODERN LIFE INSURANCE CONTRACTS 
ON THE LEGAL RESERVE BASIS 
Assets of Two Million Dollars Operating in Thirty-eight States 
SOMETHING DIFFERENT 


If interested, address 
V A. YOUNG, Supreme President, LAWRENCE, KANSAS 


























GENERAL ACCIDENT AND LIABILITY INS. CO., Limited 
All Classes of Casualty Insurance 


Immense Resources 


Agents who are Expert are invited to communicate with us 


United States Head Office 431 Insurance Exchange, Chicago 




















Well Established Company 


with surplus practically equal to capital, and duly licensed 


in New York, is open for reinsurance in South Eastern Under- 
writers territory or Central States. Would entertain proposi- 
tion to take over entire business of one or more companies 
wishing to retire from Virginia, North or South Carolina, 


Georgia or Florida. 


Address Box 80, care of The Spectator, P. 0. Box 1117, 
City Hall Station, New York City. 
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ance on farm property, it has been held, is a 
discrimination because this form of insurance 
is limited to one class and also because all in- 
surance of the same class cannot obtain the 
benefit of this combined rate. 

Fire insurance rates were reduced in the 
same amount as was the credit allowed for the 
combined policy rate. The Commissioner 
further held that the practice of differentials 
in insurance rates based on differentials in 
values, was discriminatory. In accordance with 
this holding, the new schedule does not make a 
differential in the rates for live-stock, based 
on value. The companies had seriously ob- 
jected to this holding, claiming that there was 
a moral hazard in the insurance of high priced 
animals, although it. was admitted that the fire 
hazard on a thousand dollar animal was not 
any greater than on a hundred dollar animal. 

It was also brought out during the hearing 
that the farm writing companies do not re- 
insure in the same proportion as do companies 
writing other classes of risks and that it was 
necessary to charge double and triple rates on 
certain classes so that a company could carry 
the entire line at a profit. It was the Com- 
missioner’s idea that the policyholder should 
not be penalized on account of the underwrit- 
ing practices of the farm writing companies. 


Missouri Acvents Meeting 

The of 
Agents held its annual meeting last week at 
St. Joseph, Mo. 
tended and several important addresses fea- 
tured the program. The endeavor of Superin- 
tendent of Insurance A. L. Harty of Missouri 
to have the office of State Fire Marshal of 
Missouri created was heartily endorsed. Of- 
ficers were elected for the ensuing year as fol- 
lows: 

Robert L. Stewart, president; J. W. Rodger, 
secretary-treasurer. 


Missouri Association Insurance 


The meeting was well at- 


Eastern Union Meeting 

The regular monthly meeting of the Eastern 
Union was held in the rooms of the Railroad 
Club, New York, on Thursday of last week. 
The attendance was large. President H. A. 
Smith, who presided, welcomed Fred S. James 
of Chicago, present as a visitor. 

F. W. Kentner, vice-president of the Hud- 
son Insnrance Company, was elected to mem- 
bership. 


Marine Underwriters Institute 


The American Institute of Marine Under- 
writers at its twenty-second annual meeting 
elected officers for the ensuing year as fol- 
lows: 

President. Hendon Chubb: vice-president, 
William H. McGee: secretarv-treasurer, L. H. 
Rurke: directors. William H. McGee, F. H. 
Osborn, T. H. Cauty. The officers were all 
re-elected with the exception of Mr. Cauty, 
who was chosen to fill the vacancv caused by 
the resignation of H. K. Fowler. The meeting 
was held at the board’s new auarters. located 
on the twelfth floor of the Kerr Steamship 
building, 44 Beaver street. 








HARTFORD INSTITUTE CLASSES 


Prominent Men Undertake Weekly Address 
to Members 

The first classes of the 1920-21 season of the 
Insurance Institute of Hartford were held on 
Tuesday of this week with Albert H. Yost, 
assistant of the Mutual, 
speaking on ‘The History of Life Insurance.’’ 
Next Tuesday Louis N. Denniston, agency in- 
spector with the Travelers, will talk on “The 
Nature of Life Insurance and Its Uses,” while 
on the following week Harold F. Larkin, assist- 
ant secretary with the Mutual, 
will address the members on “Types of Policy 
Contracts.” 


secretary Phoenix 


Connecticut 


James S. Elstrom, assistant actu- 
ary with the Travelers, will speak at three 
meetings of the institute during November on 
problems of risks, making rates and determin- 
ing reserves. 

The Institute, founded in 
in Hartford, has accomplished a remarkable 
work, instructing in all fields of insurance. 
Charles S. Blake, president of the Hartford 
Steam Boiler Inspection, is also president of 
the institute, having been elected at the place 
of last season. 


Insurance 1908 


The officers in charge of the 
active work, and the officials who serve with- 
out salary, are: 


President, Charles S. Blake, president, Tartford 
Steam Boiler and Inspection Company. 

Vice-Presidents: Casualty, J. FE. Rhodes, Jr., 
Travelers Insurance Company: fire, C. Barstow ‘Lang- 
don, Factory Insurance Association; life, Albert TH. 
Yost, assistant secretary, Phcenix Mutual Life Tnsur- 
anee Company. 

Secretary, Cyrus T. Steven, Pheenix Mutual Life 
Insurance Company. 

Treasurer, Kent S. Kirkby, Connecticut General 


Life Insurance Company. 


Directors: A. R. Robertson. Etna Life Insurance 
Company; George Goodwin, assistant secretary, 
Connecticut General Life Insurance Company: Wm. 
G. Jones, Orient Insurance Company: L. N. Dennis 


ton, agency instructor, Travelers Insurance Company: 
W. P. Barber, Tr., assistant actuary. Connecticut Mu- 
tual Life Insurance Company. 


AMERICAN SURETY ORGANIZES NEW 
DEPARTMENT 
Vice-President M. L. Jenks to Be in Charge 
of Production 

\ new department to stimulate and aid pro- 
duction has been established by the American 
Surety Company, with Vice -President M. L. 
Tenks in charge. Mr. Jenks was in charge of 
the metropolitan branch and previously thereto 
was manager of the Chicago branch office. The 
department is designed to assist the branch 
offices and sub-agents in all problems of pro- 
duction. Mr. Jenks says of the new depart- 
ment: 

The field of the surety business is continu- 
ally hroadening. The new department of the 
\merican Suretv Comnany will, it is felt. pro- 
vide a readv means of information for all those 
of our own staff and of the many hundred 
brokers who place their business throuch the 
company. It will make easier many of our un- 
derlving problems, and it is our belief that it 
will he the means of developing a distinctive 
service in suretyship from the angle of new 
1 Tt is of almost as great importance 
tc one’s clients that their surety bonds be placed 
properly as it is that claims be paid properly. 
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Business Integrity 


isimportant when the life of your 
organization depends upon the 
prompt settlement of all reinsur- 
ance claims. 

Our Company offers attractive 
reinsurance in connecti.n with 
Compensation, Public and Gen- 
eral Liability, Accident, Health, 
Automobile or Burglary Risks 
backed by an excellent reputation 
for Integrity in its business deal- 
ings. 


AMERICAN 
REINSURANCE CO. 


HANOVER BANK BUILDING 
N © W Y OR K 


TITEDITINIIIIIIIITINI TA TLE OC TEES TT 








The new department is an outgrowth of our 
experience in studying this problem. 


Health and Accident Managers Hold 
Meeting 


The National Association of Health and Ac- 
cident Agency Managers held its annual meet- 
ing in Buffalo recently. The gathering was 
well attended by agency heads from Ohio and 


Pennsylvania. An excellent program was ar- 








COMMONWEALTH 
CASUALTY 
COMPANY 


PHILADELPHIA’S OLDEST 
CASUALTY COMPANY 


ACCIDENT and HEALTH 
INSURANCE 


AUTOMOBILE and TEAMS 
INSURANCE 


NO OTHER LINES 
BEST POLICIES 
LOWEST RATES 


UP-TO-THE MINUTE SERVICE 
WE SOLICIT YOUR BUSINESS 


CONSTANTLY INCREASING 
BUSINESS and FINANCIAL 
STRENGTH 
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THE SIGN OF GOOD CASUALTY INSURANCE 
amie Reserves and Surplus to Policyholders COMBINATION 
LIABILITY BURGLARY ERN spieaineaeaiar-ed _? 
ACCIDENT CREDIT RTH “3 in 1” 
HEALTH BOILER | LIFE 
AUTOMOBILE LANDLORDS F E HEALT 
TEAMS ELEVATOR m Acc DE H 
COMPENSATION GENERAL LIABILITY WIFE a= pour 
Established‘ "-# N: 1869 | paReMium 
LONDON GUARANTEE & ACCIDENT OO. Utd. “eager | | INSURANCE co. ogyaie he 
4 ENGLAN Northern Life Building hee abtthesinn fans 
Head Office: CHICAGO, ILL. PF. W. LAWSON, Genecat Manager SEATTLE, U. S. A. ge 
| : ; noomeae ee 
F. J. WALTERS, Resident Manager, 55 Jone | Street, New York. .B. MORGAN S.A. enefits 
STOKES, PACKARD, HAUGHTON & SMITH. i. eee oro eee 
Resident Manage 434 Walnut Street, Philadelphia, Pa. | - Reliable Representatives Wanted Sickness or Accident 
ELMER A. LORD & Con Resident Managers 145 Milk Street, Boston, Mass. | 














l‘or an operation, For men’s suits, | 
a surgeon; a tailor; | UNION RESERVE INS CO 
lor women’s clothes, For building plans, | e e 
a modiste; an architect; | 
For automobile insurance, OF NEW YORK 
THE OHIO CASUALTY INSURANCE CO. |. 
_ A. specializing company offering “the best in automobile 
insurance.” 


B. D. Lecklider, President 


Howard Sloneker, Sec’y and Mgr. | FIRE REINSURANCE ONLY 


HAMILTON, OHIO 

















Would you like to represent a life company in its THE MUTUAL LIFE OF ILLINOIS 


home state where you will have back of. you the in- 
fluence and interest of the biggest men in the com- cage al 




















































munity? 
If so, communicate with An ‘Old Line’’ Legal Reserve Company 
CLINTON C. WHITE, Secretary issuIng all ie —* forms s 
° s oO Oo1lcies. 
Puritan Life Insurance Company . 
Providence, R. I. Good territory in I]linois still open. Will 
A direct contract with the Company. General Agent’s Commissions. be pleased to hear from anyone interested. | 
, } 
NORTHERN INSURANCE Co. | 
OF NEW YORK | 
WILLARD S. BROWN & CO., General Managers | i 
1 Liberty Street, New York | 
| 
GUSTAVUS B. HOLT, ial 
JOSEPH Wy; PRCT, Goedeh igs’ | “Sra Kilby Street, Boston, Macs.” | INSURANCE COMPANY 
W. F, RAY; Spesial Agent a etal A Sane. CHICAGO ( 
erre ° 
72 Race Set, wash, Wh JAMES W. STEVENS, President s 
©.0. CRANDALL, Speciat Agent | 7 W Lake Bt. Minnecpell, Mine ; 
e . a) ie 8 s 
Caines bree, Ps Greatest Illinois Company , 
RICHARD W. WETZEL 
1526 Bryden Road Columbus, Ohio i 
a ce i li oe — t 
American Bonding and Casualty Company 
Over $850,000.00 in approved securities on 
‘deposit with Iowa Insurance Department for 
Surety and Fidelity Bonds protection of policyholders. 
CASUALTY COMPANY Assets June 30th, 1919 - $1,707,890.53 ; 
sie The unprecedented growth of this company is 
Casualty Insurance evidence of the quality of our Service. Agents B 
are invited to avail themselves of this service 
where we are not represented. L 
Home Office: Sioux City, Iowa. 
Gus. A. Elbow, President — 
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MORE 


than a mere promise to 
pay in the event of loss 


REINSURANCE 


is a pledge of co=-opera= 
tion. 


We help solve a surpris= 
ing number of problems 
for our REINSURED, 
as a part of the SERVICE 





EMPLOYERS 
INDEMNITY 
CORPORATION 


Kansas City 


NEW YORK 
35 Nassau Street 


CHICAGO 
Insurance Exchange 








SOUTHERN 
SURETY CO. 


Home Office, Des Moines, lowa 





Semi-Annual Statement, 
December 31, 1919 


(Condeased from Statement to U.S. Treas. Dept) 


Admitted Assets.. $3,890,624.00 
fo ae 1,000,000. 00 
Surplus..... sc louahans 564,840.00 


Eleven Years of Steady Growth 
Prompt and Dependable Service 
to Both Patrons and Agents 





We Solicit and Write: 


Surety and Fidelity Bonds 
Accident and Health 
Plate Glass 
Workmen’s Compensation 
Employer’s and General Liability 
Burglary and Automobile Insurance 


Let the Southern Serve You 











ranged and the meeting evinced a spirit of co- 
operation gratifying to the organizers. 

The election of officers for the ensuing year 
resulted as follows: 

W. FE. Watt, Cleveland, president; G. 
Montagu Nettleship, Cleveland, secretary; W. 
J. McClelland, Pittsburgh, treasurer. 


BURGLARY RATES IN KANSAS CITY 


Underwriters Place Kansas City in Same 
Class as Chicago 

At a meeting of the Burglary Underwriters 
Association in the Hotel McAlpin last week it 
was decided to raise the rates in Kansas City 
to correspond with Cook Chicago. 
The raise affects the counties of Wyandotte, 
Kansas and Jackson, Missouri. Policies will 
be written with coinsurance only, at rates of 
$16.50 for private residence and $22 for apart- 
ment houses and hotels. 


county, 


Bankers Automobile in Pennsylvania 

The Bankers Automobile Insurance Com- 
pany of Lincoln, Neb., has applied for and re- 
ceived license in the State of Pennsylvania. Its 
agents will have the advantage of being able to 
write full automobile coverage, namely fire, 
theft, tornado, liability, property damage and 
collision, the company being affiliated with the 
Bankers Fire, which is already admitted to 
that State. 

The last financial statement of the Bankers 
Automobile Insurance Company shows paid-in 
cash capital of $288,400 and net surplus over 
all liabilities of $121,454. The paid-in cash 
capital of the Bankers Fire Insurance Com- 
pany shows $602,100 and net surplus over all 
liabilities of $305,903. 





Fireman’s Fund Auto Class 

The third of the department classes of the 
Fireman’s Fund, the automobile department 
class, has been organized in San Francisco. 
At the opening meeting President J. B. Levison 
outlined the plan and purpose as well as his 
ultimate ambition for these classes. The com- 
pany planned to offer all the assistance in its 
power to enable employees to learn the various 
branches of the business and to fit themselves 
for higher positions. He expressed his hope 
that the classes which had been started would 
continue to develop into a well organized in- 
surance school for Fireman’s Fund employees. 


New Texas Company Licensed 

The State Department of Insurance and 
Banking has issued license to do business in 
Texas to the United Fidelity Life Insurance 
Company of Dallas, with a capital stock of 
$500,000. This is a new company for Texas 
and will write life, health and accident. The 
officers are: D. E. Waggoner, president; J. 
F. Strickland, M. H. Wolfe and D. Easley 
Waggoner, vice-presidents, and J L. Mims, sec- 
retary and actuary. Dr. C. W. Simpson is the 
medical director, and D, Easley Waggoner is 


also the general manager. 
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AUTOMOBILE AND 
MARINE INSURANCE 


THEFT AND PILFERAGE 


Move to Combat Evil Fails—Federal Pro- 
tection Suggested 


The formation by marine underwriters of 
an organization to combat theft and pilferage 








is progressing so slowly that some of the in- 
surance companies have practically withdrawn 
from the movement and are working inde- 
pendently. The intention was to obtain the sup- 
port of chambers of commerce, boards of 
trade, and large commercial interests through- 
out the country in the movement, but hitherto 
Since the submarine 
menace disappeared, there has been nothing 


without much success. 


more exasperating to shippers than the theft 
and pilferage cases, and at the rate claims are 
now being paid it is estimated that the various 
underwriting concerns will during the current 
year pay out more than $7,000,000. So ex- 
tensive has this form of larceny become at 
practically all ports that some underwriting 
companies report that they are refusing to ac- 
cept merchandise to certain ports if the ship- 
pers insist on the underwriter assuming the 
theft and pilferage risk. But this should not 
be accepted as-literally true, as the risk is as- 
sumed where the customer is an extensive 
shipper whose patronage is worth fostering. 
But the “smaller fry’ are only able to secure 
such coverage from the smaller companies who 
are eager to assume any risk if only they can 
get the business. 

“We are prepared to accept business going 
to any port, and assume the theft and pilfer- 
age risk, provided the shipper is willing to 
pay the premium,” remarked one of the lead- 
ing underwriters of the New York market. He 
added: 

We offered to join any organization that 
would promise better conditions in this respect, 
but when the promoters are able to promise 
nothing save the collection of $50,000 with 
which to pay for clerical work, we decided to 
act independently, and that is what we are 
doing. I see no relief through such a course 
as it was proposed to pursue. All the police 
and detectives in the country will never check 
this practice. The reason why is too well 
known to need explanation. There is but one 
way in which the crime of theft and pilferage 
of merchandise in transit can be checked, and 
that is to place the shipping system under 
Federal control The Interstate Commerce 
Commission should have jurisdiction over the 
movement of merchandise—that is, its safe 
delivery to the consignee. If the Department 
of Justice will take hold of the matter we will 
soon see the end of theft and pilferage, and 
that is the only way by which we will see it. 
Offenders would be punished, whereas they 
are not punished now, even when they are 
caught, but it is seldom they are apprehended 
because there’s a wheel within a wheel. Has 
any attempt been made by the police force of 
this or any other city to suppress the “fences” 
that deal in merchandise stolen from any 
source? If the thief had no place to dispose of 
his plunder for money, he would not find it the 
lucrative business that he does. 

I hope to see the crime of theft and pilferage 
of merchandise in transit made a crime against 
the Federal Government. When that time 
comes it will be checked, and not until then. 
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Agency Wants 


Actuarial 


Actuarial 














HELP WANTED 


Can you train men to produce accident 
and health insurance? Give your record 
and remuneration expected. 


James A. Ross, New Orleans, La. 





J. H. NITCHIE 


ACTUARY 


19 SOUTH LA SALLE STREET 


1523 Association Building 
Telephone, State 4992 CHICAGO 








FREDERIC S. WITHINGTON, F. A. I. A. 
CONSULTING ACTUARY 


402-404 Kraft Building Des Moines, lowa 
Telephone Walnut 3761 




















Prominent Agents and Brokers 








LEON IRWIN & CO., Inc., New Orleans, La. 
REPRESENTING 


American Eagle Auto- National Union | New Amsterdam 
mobile-Hartford  National-Hartford _ Casualty Co. 
American Equitable Philadelphia Under- Indemnity Company 


British-Amer. As- writers of America 
surance Stuyvesant Automobile Insurance 
Fidelity-Phenix 


Insurance Underwriters BROKERS’ LINES SOLICITED 


PAUL L. WOOLSTON 


INSURANCE EXAMINER, 
ACTUARY AND ACCOUNTANT 


W. H. GOULD 


ACTUARY & EXAMINER 
SYSTEM REVISION 

















NEW YORK STATE DEPARTMENT 


SUPERIOR FIRE OF PA. ALLE- 
MANNIA FIRE OF PA. CAPITAL 
FIRE OF N. H. GEORGIA HOME 
OF GA. UNITED AMERICAN OF 
PA. 


P.B. DUTTON, MGr., ROCHESTER 


MAJESTIC BLDG., DENVER, COL. 256 BROADWAY NEW YORK 
DONALD F. CAMPBELL W. R. HALLIDAY 
CONSULTING ACTUARY CONSULTING 
76 WEST MONROE ST. CHICAGO ACTUARY 
Telephone, Randolph 918 INSURANCE EXCHANGE CHICAGO 














FRANK J. HAIGHT 


CONSULTING 
ACTUARY 


810 to 813 Hume-Mansur Bldg., 
Kraft Building 


Indianapolis, Ind. 
Des Moines, lowa 


JAMES H. WASHBURN, F. A. I. A. 
CONSULTING ACTUARY 


ROOM 1303 165 Broadway, New York City 


Expert Advice on Domestic, Tropical and 
Semi-Tropical Business 


Cable Address: Gertract, New York 














J. L. MITCHELL 


Is prepared to successfully negotiate and finance the re- 
insurance or consolidation of either Legal Reserve, Mutual 
Assessment or Fraternal Life Companies, Associations or 
Orders. . Z 
Temporary money advanced on strictly private 
ents. . 

All communcations held personal and confidential. 
Address J. L. MITCHELL, 604 Masonic Temple, Chicago, Ill. 


JULIAN C. HARVEY 


GEORGE B. BUCK 

















E. F. JANSSENS 


Agent d’Assurances 
et de Reassurances 








CONSULTING ACTUARY 
ACTUARY sitar nol eocee "eee 
CHEMICAL BUILDING ST. LOUIS, MO. 256 BROADWAY NEW YORK 
JNO. A. COPELAND T. J. MCCOMB 
CONSULTING 
ACTUARY CONSULTING ACTUARY 


124-126 HURT BLDG. ATLANTA, GA. 





Colcord Bldg., OKLAHOMA CITY, OKLA. 




















Anvers Bruxelles 
2 Courte rue des Claires 28 rue St Michel 
Actuarial 





T. C. RAFFERTY 
CONSULTING ACTUARY 


Suite 714 Weightman Building 
Philadelphia, Pa. 


Complete Rate Books Formulated 











FACKLER AND FACKLER 


DAVID PARKS FACKLER, F. A. S. 
EDWARD B. FACKLER, F. A. S. 
WILLIAM BREIBY, F. A. S. 


CONSULTING ACTUARIES 
35 Nassau Street New York 


F. M. SPEAKMAN, C. P. A. 
CONSULTING ACTUARY 


BURNS & SPEAKMAN, Certified Public Accountants 


THE BOURSE PHILADELPHIA 














A. SIGTENHORST 


CONSULTING ACTUARY 


National City Bank Bldg., WACO, TEXAS 














MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 


National Association Bldg., Suite No. 1005, 
26 W. 44th ST., NEW YORK 














MARCUS GUNN 


CONSULTING 
ACTUARY 
29 So. La Salle Street CHICAGO 
Telephone Randolph 7684 








ABB LANDIS, Actuary 


To January Ist, 1920, Mr. Landis 
has been employed by 204 of the old-= 
est and largest Fraternal Societies in 
the United States and Canada, to 
compute rates of contribution, to 
make valuations, to report on read= 
justments, to prepare forms of certifi-= 
cates, to write constitutions and to 
give technical advice. Long experi- 
ence in Fraternal work and technical 
knowledge of insurance and law give 
a superior value to his services. He 
has dealt with every phase of the busi- 
ness to the satisfaction of clients. 
NASHVILLE TENNESSEE 
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Miscellaneous Insurance 








Insurance Lawyers 











IRELAN D 
GEORGE McILDOWIE & SONS, Attorneys-at-Law, Bel- 
fast, Ireland. Refer to Kquitable Life, Mutual Life, New 
York Life, Metropolitan, Aetna Life, John Hancock Mutual, 
Illinois Life, Boston Mutual and American Consui at Bel- 
fast. Cables: Mclldowie, Belfast. 














Insurance Examiners and Adjusters 














BININGER & SIBLEY 


140 LIBERTY STREET NEW YORK CITY 
Phone Rector 8591-538-652 


INSURANCE ADJUSTERS 





Claim Investigations Appraisements (Auto Damage) 
Claim Adjustments Adjustments (Aero Claims) 
Auto Subrogation Claims 














LOSSES ARE ASSETS 


Wken handled with proper regard for 
their business building possibilities. 
Even an aggrieved claimant may hecome 
a friendly policyholder if impressed with 
the fairness of an adjustment, 


R. L. NASE, 
Adjuster for Casualty Companies 
1110 Mutual Bldg., RICHMOND, VA. 


Liability, Compensation, Accident 
and Health Claims 
TERRITORY: 


Virginia and North Carolina 














Company Representation Wanted 








A PORTO RICO 


firm, conversant with the insurance 
business, is seeking the representation of 
a reliable American Insurance Company 
desiring to canvass that territory, which 
offers an ample field for developing the 
business—preferably one which writes 
both fire and marine risks. 


Address P. O. Box 307, San Juan, 
Porto Rico. 











NDIA—EAST AFRICA—A large and 

important firmof MERCHANTS, with 
valuable connections in BOMBAY, 
UNITED PROVINCES and _ other 
parts of India, and also established in 
East Africa, is prepared to take up a 
representative AGENCY for first-class 
Insurance Companies, transacting FIRE, 
ACCIDENT, LIFE and MARINE busi- 
ness. The firm is extending its Insurance 
Department in Bombay, and is in a posi- 
tion to offer valuable facilities to anyone 
desirous of increasing its business in 
India and East Africa.—Write, Box 9900, 
Post Magazine Office, 9St. Andrew Street, 
Holborn Circus, London, E. C. 4, England, 























ON THE PERSONAL SIDE 














Newcomb Carlton, president of the West- 
ern Union Telegraph Company, has been 
elected a member of the executive committee 
of the of trustees of the American 
Surety Company. 


board 


John S. Flynn has been made head of the 
credit division of the department of review of 
the American Surety Company. Before com- 
ing to the company two years ago, Mr. Flynn 
was connected with the State Bank of Boston, 
Mass. 

Alfred D. Dowrie and Samuel J. Savage have 
been admitted to the old and widely-known 
New York firm of Hall & Henshaw, with which 
they have been connected for many years. 

J. C. Leonard, assistant secretary of the Lion 
3onding and Surety Company of Omaha, Neb., 
has become identified with the fidelity depart- 
ment of the metropolitan branch of the Amer- 
Surety Company, 100 Broadway, New 

3efore his connection with the Omaha 


ican 
York. 
company, Mr, Leonard was for twelve years 
in the Chicago office. of the American Surety 
Company. 

Edward R. Hardy, assistant manager of the 
New York Fire Insurance Exchange, has been 
receiving a great of publicity lately 
through the medium of his twelve-year-old son. 
The young man, Edward R. Hardy, Jr., is a 
freshman in Columbia University and is hailed 
He is said to be con- 


deal 


as a veritable prodigy. 


versant with twelve languages and to talk 
learnedly of the integral calculus and the 
fourth dimension. The New York dailies 


have favored him with front page stories and 
he features the news pictures:of all the movie 
shows. Judging from his picture, he is a fat 
and jolly youngster with no outward indica- 
tion of his enormous mental capacity. He ap- 
parently enjoys athletics and games, for a 
picture of the annual tug-of-war between the 
freshman and sophomores at Columbia shows 
him leading his class to the battle. No men- 
tion is made of this young man devoting his 
future to insurance. 

Stewart W. La Mont, on the eve of leaving 
the Metropolitan Casualty of New York to be- 
come assistant secretary of the Indemnity In- 
surance Company of North America, was given 
a dinner by some of his friends at the Drug 
and Chemical Club in New York. The affair 
was a surprise arranged by Bayard P. Holmes, 
who with three or four others invited him to a 
little dinner last Thursday. When the hour 
arrived one of the party was still missing from 
Mr. Holmes’ offices and it was suggested that 
they look for him at the Drug and Chemical 
Club. He was there, and fifty more were with 
him. Mr. Holmes presided and speeches were 
made by Alonzo G. Brooks and George B. 
Covington of the Metropolitan Casualty, J. J. 
McIntyre of the Equitable Life, James G. 
Madigan of the Union Indemnity and J. J. 
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Dorn of the United States Casualty. Mr. Mc- 
Intyre, in a humorous speech, presented an 
alarm clock to Mr. La Mont, saying that he 
probably would need it in Philadelphia. Mr. 
Dorn made the real speech of presentation in 
which he gave Mr. La Mont a very handsome 
humidor, 

Hugh R. Loudon, United States manager of 
the Liverpool and London and Globe, has ac- 
cepted the appointment as Deputy Most Loyal 
Gander of the Ancient and Honorable Order 
of the Blue Goose for the Eastern district. 


Mrs. Florence I. Shaal, who was accorded 
the honor of being elected a vice-president of 
the National Association, was given a dinner 
by her friends of the New England Women’s 
Life Underwriters Association last week, to 
mark the occasion. 

W. H. Stewart, vice-president of the Metro- 
politan Life of New York, addressed the Un- 
derwriters Association of Jackson, Miss., re- 
cently and made special reference to the 
Metropolitan’s phenomenal growth in Missis- 
sippi. It entered the State in March, 1918, 
and expects to have in force something like 
$4,000,000 of ordinary business at the end of 
1920. 

Charles Jerome Edwards, general agent of 
the Equitable Life Assurance Society, gathered 
about fifty of his agents at the Brooklyn Club 
a while back. With more than his usual en- 
thusiasm he urged them to a thirty-three per 
cent increase during the next three months. 
Second Vice-President W. J. Graham and 
Third Vice-President John A. Stevenson of 
the Equitable were present to-add to his argu- 
ments. Leslie C. York, agency manager, spoke 
in favor of the company’s accident and health 
policies. Altogether Mr. Edwards managed 
tocreate a spirit of optimism among his 
agents which promises much. 





WANTED: GENERAL AGENCY 


Personal producer with six 
years’ experience writing 
THREE HUNDRED 
THOUSAND a year among 
country merchants, farmers 
and stockmen, is desirous of 
making good General Agency 
connection with exclusive ter- 
ritory in IOWA or TEXAS, 
preferably IOWA. What have 
you to offer. Address: J. H. 
S., care THE SPECTATOR, 
Post Office Box 1117 City Hall 
Station, New York, N. Y. 
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NATIONAL LIFE INSURANCE CO. TWO BOOKS BY WILLIAM ALEXANDER 


Montpelier, Vermont What the Author says about these Books 
FRED. A. HOWLAND, President 1. WHAT LIFE INSURANCE IS AND WHAT IT DOES 
: “The agent who wants to serve the public and who wishes 
For Seventy Years This Strong Mutual Company to be a convincing and successful salesman must know of 
T : his own knowledge that life insurance rests on a scientific 
Has Protected The Home and Family foundation as steadfast as the everlasting hills. Conse- 
quently every insurance salesman should read a primer such 

EDWARD D. FIELD, as this which deals with fundamental principles.” 
Superintendent of Agencies 2. HOW TO SELL INSURANCE—(Just Published) 


“This is a practical guide to the insurance salesman. It 
is no more important than the other book, but it will prove 
more entertaining and profitable, as the effort has been to 
embody in it all the hints about canvassing that the agent 


Stability—Permanency—Protection will need in his work in the field.” 


THE PRAETORIANS, DALLAS, TEXAS WHAT LIFE INSURANCE IS AND WHAT IT DOES 


Scientific Life Insurance. Price per copy bound in cloth, $1.50 
10-20 Pay-Cash & Loan Values. Double Payment, Accident 
and Disability Provisions 16 to 55—men and women. 


Net Assets covering full Reserve Required by Law and in HOW TO SELL INSURANCE 
addition thereto a Surplus, Price per copy bound in cloth, $2.00 




















Attractive Contracts for hustlers. 


Cc. B. GARDNER = = a 7 Liberal discounts are allowed on both of these books sold 


in quantities. 
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In 1919 | THE SPECTATOR COMPANY 
44 General Agencies paid for SERRE! BEakce WH NVOREEET 
$88,000,000 
Standard Business UBLICATIONS OF C. & E. LAYTON. 
Dividend Scale Maintained, Surplus Increased satttthing mane at Caen meee pee oe ee 4 


publications on fire, life, marine and other branches of insurance embrace the most 
valuable and standard treatises on these subjects. 
SEND TEN CBNT STAMP FOR CATALOGUB. 


THE SPECTATOR COMPANY 
135 WILLIAM STREET, NEW YORK 





! New England Mutual Life Insurance Co. 
Boston, Mass. c 


~~ 


























WANTED " 
Managers for These Important Districts The Republic 


Tees | Casualty Company 


232 Fourth Ave. 





Guaranteed low cost policies. As good as we can make them. 





Any one of the above is an absolutely first class opportunity. Ii 


your record is clean and you can furnish evidence of your Ability as a PITTSBURGH, PA. 
Personal Producer, your application will be considered. 

Address S. W. GOSS, Vice-President Writes all lines of Casualty Insurance. 
SECURITY LIFE INSURANCE COMPANY OF AMERICA Fidelity and Surety Bonds 








The Rookery, Chicago 











LE ROY, OHIO Organized 1848 
STATEMENT DECEMBER 31, 1919 
New York Basis 

Net Amount of Unpaid Losses and Claims...... $217,611.53 Reserve for Emergencies...........¢+ $125,000.00 
Reserve for Unearned Premium................ 2,976,740.82 Not Surplus... 20s cscs esc cs s0s skeen 
Federal, State and other Taxes due and accrued. . 43,673.33 Surplus to Policyholders..............-.+++.++  $1,566,459.55 
PAUP NTIS 25 vo wie we aie 10:2 bo isles Wie, sie 0 ea 6 18 67,194.01 Admitted Asnets. 0.0.5 cc cccccccessevcssecces SRO Aee 

F. H. HAWLEY, President W. E. HAINES, Secretary 

J. W. CROOKS, Treasurer N. R. CHALFANT, Asst. Sec’y. 
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NOW READY 


The Insurance Year Book for 1920-192 


FORTY-EIGHTH ANNUAL ISSUE 


ANNOUNCEMENT 


THE INSURANCE YEAR BOOK is issued in two volumes for 1920-1921 as heretofore, and embraces numerous 
important features. One contains the statistics of Life, Casualty, Surety and Miscellaneous companies, the other relates 
to Fire and Marine Insurance. All the statistical and other matter that they contain has been compiled with the greatest 
care by experienced insurance statisticians, the figures being taken from official reports. These volumes together con- 
stitute a trustworthy encyclopedia of insurance information. 

The volume devoted to LIFE, CASUALTY, SURETY AND MISCELLANEOUS INSURANCE contains the 
standard tables of Life, Casualty and other Companies brought down to include the official figures of 1919 for each 
company, in comparative form, for a series of years. Other tables show the standing and business transactions of 
Foreign Life and Accident Companies. 

THE FIRE AND MARINE INSURANCE volume contains elaborate statistics of the Fire and Marine Insurance 
Companies doing business in this country, in comparative form, for five years, (mutual companies, three years), together 
with details of assets and liabilities, and much other information. Tables are also given showing the status and trans- 
actions of all the principal Stock Fire and Marine Insurance Companies of the world, and much other important informa- 
tion relating to Fire and Marine Insurance. It also embraces statistics showing the means of fire protection in nearly 
8,500 cities and towns in the United States and Canada, and a Directory of 63,000 Agents, Adjusters and Attorneys. 


EACH VOLUME IS COMPLETE IN ITSELF 


LIFE, CASUALTY, SURETY AND MISCELLANEOUS INSURANCE 
The volume devoted to Life, Casualty, Surety and Miscellaneous Insurance contains departments relating to such 


Companies under chapters headed as follows: 
STATUTORY REQUIREMENTS. STATISTICS OF FOREIGN COMPANIES. , LIFE INSURANCE HISTORY. 


INSURANCE IN CANADA. LIFE UNDERWRITERS’ ORGANIZATIONS. Under this heading a tabular exhibit is presented covering the transactions of all 
RETIRED AMERICAN COMPANIES. DIRECTORS OF COMPANIES. existing Life Insurance Companies for the past twenty years. The tables show the 
GENERAL AND SPECIAL AGENTS. receipts of companies from policyholders, their investments, etc.; disbursements to 


These several chapters apply to the special features of Life and Miscellaneous policyholders under separate headings; expenses, total disbursements, new busi- 
{nsurance, and are entirely different from similar chapters enumerated below for | ness, insurance in force at the close of each year, assets, liabilities, surplus, and in 
fire and Marine insurance. fact all the material points that are contained in the statistics regarding the transac- 


i rs. 
LIFE INSURANCE TRANSACTIONS FOR FIFTY YEARS. : Vane: et Seceee: Fem ; 
This is a regular series of tables that have formed an important feature of THE ” 
YEAR Book for many years, presenting in comparative form the business transac- CASUALTY, SURETY AND MISCELLANEOUS INSURANCE, 
tions of all the American Life Insurance Companies for fifty years. They show the of ene eee ee eee ae pe monn ga a cp pee 
_ 4 Z - : r : r * d J vise. p with a carefu ly. prepare 
current business of the Life Companies in a concise manner for ready reference synopsis of the statutory requirements concerning the admission of compenies to 


COMPENDIUM OF OFFICIAL LIFE INSURANCE REPORTS. other States. Liability and workmen’s compensation insurance is exhaustively 

A very important series of tables, occupying one hundred and thirty-seven treated so as to show the methods of operation, while the plans of other branches 
pages, giving the comparative exhibits of the business and financial standing of all the are also presented. The statistics cover a period of ten years and are arranged 
Life Insurance Companies of the United States, is presented under this heading. These | in an easily comprehended form, while giving all essential items. The department 
tables are compiled from official reports and form the most comprehensive analysis | of Business by States occupies 140 pages and will be found of great value 
of the annual statements of life insurance companies ever presented. These tables The fact that everything relating to CASUALTY, SURETY AND MISCELLANEOUS 
have met with great favor since their first publication, and they have been extended | ComPANIESis now brought together makes THE YEAR Book more valuable than 
and improved for the present edition of THE YEAR Book. | ever to that class of underwriters. 


FIRE AND MARINE INSURANCE 


The following list of chapter headings indicates some of the prominent features of the Fire and Marine Volume: 


REPORTS OF FIRE INSURANCE COMPANIES. Under this chapter head are | STATISTICS OF FOREIGN COMPANIES. INSURANCE IN FOREIGN 
presented detailed statements as of Dec. 31, 1919, of the respective fire and marine COUNTRIES (embracing special consular reports, etc.. from all parts of the world). 
{nsurance companies and Lloyds operating in the United States, with comparative | INSURANCE IN CANADA. LATEST HOME OFFICE STATEMENTS OF 
tables covering their essential — poy years (stock ——— B 3 3 por | FOREIGN COMPANIES. 

(mutual companies); also giving officials’ and directors’ names; lists of field’men an . ; ; 

territory covered; descriptions of real estate and mortgage loans; descriptions of d FIRE ee ee a Pinca SUPPLY.—This exceedingly valuable 

securities owned, with their market values by classes; risks and premiums in force; epartment embraces pages of data concerning the equipment for fire protective 

business since organization; data concerning San Francisco and other conflagration | PUTPOSes of nearly 8,500 cities and towns in the United States and Canada. The 

iosses, capital changes and surplus contributions, etc. This chapter embraces the information herein presented has been gathered from reliable sources. and forms a 

following classes of companies: American Stock Fire and Marine Ins. Cos. (licensed); | ™0st useful reference work for practical underwriters. 

Foreign Fire and Marine Ins. Cos. (licensed in the United States); American Mutual NOTABLE CONFLAGRATIONS IN THE WORLD’S HISTORY.—A list ot 

Fire and Marine Ins. Cos.; Underwriters’ Agencies; Lloyds and Reciprocal Under- | the more important fires from B. C. 1897 to A. D. 1920. 

ee Unlicensed American Fire Ins. Cos.; Unlicensed Foreign Fire | LARGE FIRES IN THE UNITED STATES AND CANADA.—This list comprises 
: . pene — ba — in ee ae bp a and Canada in the last two centuries 

= . | and w ich are believed to have each inflicted damage amounting to at least $1,000,000. 

MER Cer Losses IN NEW YORK (7 youn). STATE INSURANCE DIRECTORY OF INSURANCE AGENTS IN THE UNITED STATES AND 

OFFICIALS§. NEXT LEGISLATIVE SESSIONS. SHORT RATE SCALES. | CANADA.—A list comprising about 63,000 insurance agents, specifying the classes 

FIRE LOSSES IN THE UNITED STATES (45 years). FIRE INSURANCE | ° business transacted by each. 

STOCKS AND DIVIDENDS (25 years). NATIONAL BOARD TABLES (risks, UNLICENSED COMPANIES.—In the chapter devoted to “* Reports of Fire Insur- 

premiums and losses, 60 years) TAXATION OF FIRE INSURANCE COM.- | ance Companies’’ is given much information as to Foreign companies which operate 

PANIES. RISKS COVERED BY AUTOMOBILE POLI€IES. AUTOMATIC in this country without the authority of State Insurance departments. Very useful 

SPRINKLERS. STATISTICS Sd se ae eR one to agents, brokers. reinsurance clerks and the insured. 

FOREIGN CITIES. RETIRE ANIES. RE RS. R- MARINE DATA.—Policy forms: York-A ee 

WRITERS’ ORGANIZATIONS. LISTS OF INSURANCE LAWYERS, apne Atay secant ig MURR ta 0 

BROKERS AND COMPANIES ACCEPTING SURPLUS LINES, AND IN- | ,, S aed ahagalet ERWRITERS.—In the chapter devoted to 

DEPENDENT ADJUSTERS. LIST OF STOCK COMPANIES TRANSACTING | Reports 9 Ire insurance ompanies” iS given much information concerning the 

TORNADO INSURANCE. FIRE INSURANCE IN CALIFORNIA FOR 34 | 2umerous Lloyds and exchanges operating in various parts of the country. 

YEARS. FIRE PREMIUMS IN VARIOUS CITIES IN 1919. TAXES PAID MISCELLANEOUS TABLES.—There are also other tabulations, giving risks 

BY FIRE INSURANCE COMPANIES IN 1919. | written and fn force; fire patrols; etc. 





THE INSURANCE YEAR Book during its many years of publication has obtained a recognition among underwriters of all classes as a 
tandard authority upon ail matters pertaining to the business of insurance. It is invaluable to managers of companies as well as to the active 
men engaged in field work. The volumes are handsomely bound in cloth with heavy board covers, and printed on fine paper with clear, legible 


type. 
PRICES.—The following are the prices of THE INSURANCE YEAR BOOK, for the separate volumes or for the complete set: 


Life, Casualty,Surety and Miscellaneous Insurance, $10.00. Fire and Marine Insurance, $10.00. Both volumes, when ordered together, $18.00 


Sent prepaid to any address in the United States, or any country in the Postal Union (except Great Britain), on receipt of price; 
to other countries the extra cost of postage to be added. All customs charges in foreign countries must be paid by the purchaser. 


THE SPECTATOR COMPANY, 135 William Street, New York 
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contracts for men of good reputation. 
“THE COMPANY OF CO-OPERATION” 


THE DES MOINES LIFE & ANNUITY CO: 
Home iaiecuanien cate Moines, Iowa 


5 0 WE WANT AGENTS 
to push our fiveepointenine policies. 
Excellent Iowa territory and liberal 
ad 


Extracts from Report of Examination of 


Southwestern Life Insurance Company 
By the State of Texas, June 28, 1915. 


“It is noteworthy that this Company was organized 
without any promotion expenses.” 

“T beg to report further that I find the Company in 
2xcellent financial condition. The volume of its business 
has steadily increased, its surplus is growing rapidly and its 
funds are being carefully conserved under expert super- 


vision.”’ 
HOME OFFICE, DALLAS, TEXAS. 











Agency Openings in Indiana 


Excellent territory for both local and 
general agents who know how to work. 


Our policies sell when others will not 
Rate, Age 30, $14.26 


NATIONAL LIFE ASSOCIATION 


DES MOINES, IOWA 








Henry M. Schnarr 
Secretary=-Treasurer 


FIRE 
RE=-INSURANCE 


NORWEGIAN ATLAS INS. CO., Ltd. 
WEMPLE & COMPANY, Inc. 


15 William Street 
New York 


Horace R. Wemple. 
President 


New York 














Look up the record of 14 years’ successful life insur- 
ance service of the 


FORT WORTH LIFE 


Fort Worth, Texas. 


Then write concerning an 
Attractive Contract to sell 
Popular Policies at 
Reasonable Rates in 
Prosperous Territory in Texas 





SALARY AND COMMISSION 


offered to capable man to organize an im- 
portant open territory, comprising five coun- 
ties in Pennsylvania. Address 


W. E. Napier, Secretary 


SCRANTON LIFE INSURANCE CO. 
Scranton, Penna. 




















National Life Insurance Company 
of the Southwest 


The company to represent in New Mexico and Arizona 
‘*More days of Sunshine’’ 


For attractive agency proposition Write 


E. T. CHASE 


Secretary € General Manager 
ALBUQUERQUE, NEW MEXICO 


























Fidelity and Surety Bonds 
Accident and Health 
Monthly Payment 


























A. J. SABATH, President 


CHICAGO BONDING AND INSURANCE CO. 


Home Office—CHICAGO, ILL. 
CAPITAL AND SURPLUS TO POLICYHOLDERS, OVER $1,000,000.00 


Plate Glass 
Burglary : 
Automobile Liability—Property Teams 
Damage and Collision 
Licensed by the United States Government, the District of Columbia, and the following States: 

Illinois, Iowa, Kansas, Michigan, Missouri, Minnesota, Ohio, New Jersey, Indiana 

Pennsylvania, Kentucky, Wisconsin, . Maryland, Nebraska, West Virginia. 
A Company conducting its business with an annual premium income of over ONE MILLION DOLLARS, with a policy 
outlined by its own Officers and Directors in co-operation with its own agents. 


WRITES 
General Liability 
Elevator 


O. F. ROBERTS, Vice-Pres. & General Manager 
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Service Financial Stability Non-Technical Contracts 


THE EMPLOYERS’ 


LIABILITY ASSURANCE CORPORATION, LTO. 
OF LONDON 


THE PIONEER AND LEADING LIABILITY INSURANCE COMPANY 
OF THE WORLD 


WORKMEN’S COMPENSATION 


LIABILITY, AUTOMOBILE, STEAM BOILER 
AND FLY WHEEL, ACCIDENT, HEALTH, 
FIDELITY, SURETY, BURGLARY AND 
PLATE GLASS INSURANCE 


‘SAMUEL APPLETON 


United States Manager 
33 Broad Street, Boston 


Dwight & Hilles, Resident Mgrs. for N. Y. State, 56 Maiden Lane, N.Y. 


SURETY CASUALTY 
BONDS | INSURANCE 


NEW YORK 


CHARLES H. HOLLAND, PRESIDENT 


























We have passed the 


HALF BILLION MARK 


with over $530,000,000 
of insurance now in force. 


BANKERS LIFE COMPANY 


Des Moines 


Geo. Kuhns, President 





EXCELLENT OPPORTUNITY 


for Reliable, Energetic men to represent us in 
the states of Illinois and Missouri with direct 
Home Office contracts. Liberal policies. 


CAPITOL LIFE INSURANCE COMPANY 


OF COLORADO 


Thos. F. Daly, President DENVER, COLORADO 











GEORGE WASHINGTON LIFE INSURANCE CO. 


Charleston, W. Va. 


The popularity of our SPECIAL CONTRACTS such 
as ENDOWMENTS at Ages 60, 65, 70 or 75, and our 
MONTHLY INCOME COUPON BOND POLICIES, mean 
SUCCESS to wide awake Insurance Salesmen. 

We also write TOTAL DISABILITY which provides 
for Waiver of Premium and Monthly Income and a clean 
cut DOUBLE INDEMNITY BENEFIT. 

Just at present we have a few attractive Agency 
openings in the State of OHIO. For particulars address: 
C. B. BEAUMONT, State Manager 
2205 East 83rd St., Cleveland, Ohio 




















er ated 
Life | 
Botevel chive! 
mm @hiitolatet 


PURE LIFE 
INSURANCE 
PROTECTION 


NEW JERSEY INSURANCE COMPANY 


CAPITAL ONE MILLION DOLLARS 


Head Office: 
40 CLINTON STREET, 
NEWARK, NEW JERSEY 


JACOB R. HALL, President FRANKLIN W. FORT, Vice President 
WM. F. BIRCH, Vice President F. L. BROKAW, Secretary 





Westerns Department. es? Const Department, 
Insuran xchange B- : ansome St., 
sa ‘Chicago, th San Francisco, Cal. 


H. H. INGALLS, Manaoge SEELEY & CO., Manaczrs 














LIBERTY NATIONAL 


FIRE INSURANCE CO. 


of New Orleans, La. 


Authorized Capital and Surplus 
$2,000,000 


Enters the Insurance Field 
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ACTUAL RESULTS FROM 


SCIENTIF 1c—FiRE—Loss —ADJUSTMENTS 


EXPLAINED FULLY IN OUR NEW BOOKLET 


‘Proof of Service’’ 


ees FREE TO FIRE INSURANCE BROKERS 
- AND AGENTS 


STANDARD APPRAISAL COMPANY 


HOME OFFICE 


CHICAGO 3 6 PI N E S - R EE T BOSTON 
DETROIT PHILADELPHI 
TORONTO NEW YORK KANSAS ary. 























Rossia Insurance Company 


of America 


The Fire Reassurance Company 
of New York 


American Fire Insurance Corporation 
of New York 


Union Reserve Insurance Company 
of New York 


Reinsurance — 


Hartford Conn. 











PUBLIC LIFE INSURANCE CO. 


$500,000 Authorized Capital 


is now offering 


_ SPECIAL INDUCEMENTS 


for 


SUPERINTENDENTS and ASSISTANTS 


Correspondence Treated Confidentially 


Write today; we may have just what you want 


LOUIS NAROWETZ, President 


ALFRED CLOVER, General Manager, 
Chairman of the Board 


108 So. La Salle Street CHICAGO, ILLINOIS 


| 
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